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Jocnioxyemscsi  KOHyenmyanisayis - Mapke-
MUHey roc/1y2 W/ISIXOM YrpoBadXeHHs1 Mooesi
rpoyecy MapkemuHay 3 ypaxysaHHsIM crieyu-
¢hiku cmBOpeHHs1 roc/ye, X Xapakmepy ma
ymoB HadaHHs. [lpoaHasiizosaHO mioxodu 00
PO3p06/IEHHS  KOHUyenmyasibHUx modenel  y
MDKHaPOOHIU Haykosili crifibHomi. Asmopamu
06rpyHmMoBaHo O0oYi/IbHICMb €OUHO20 MiOX00y
3 BedeHHs1 Bi3HecCy 8 HEBUPOGHUYILI cghepi, Wo
IpyHMyemMbCs1 Ha OOHiIl i3 m’smu koHYyenyid Map-
KemuHay. KoHyenmyasibHi MoOesii rokasyroms
rpoyecu B3aeMOOII e/leMEHMIB PUHKY MOC/y2
0719 BCMAaHOR/EHHS X mpusasiol  crisrpayi.
Ocobnuy BaxJ/iugicms Mae cmpameaisi iHmep-
aKMUBHO20 MapKemuHay, rnos’sa3aHa 3 KOHMp-
O/I0BaHHAM SIKOCMI HadaHHs1 roc/yau nio yac
B3a€EMOO0il epcoHasty 3i CrioKusayem.

KntouoBi cnosa: rocsyau, mapkemuHe nocye,
KOHUenmyasibHa MOOe/Ib,  CrioXusad, —PUHOK
nocye.

Viccnedyemesi  KOHYenmyanusayusi — Mapke-
muHeaa yc/ye nymem sHeopeHusi Mooesu Mpo-
yecca MapkemuHza C y4yemom  creyughuku
€030aHUSs1 yCr1y2, UX Xapakmepa U yc/iosull npe-
docmassieHust. [MpoaHa/iu3uposaHbl  M0OX00b!
K paspabomke KOHUenmyasbHbiX Mooesiel 8
MeXOyHapOOHOU Hay4HOU 0buecmBeHHOCMU.
Asmopamu 0bocHoBaHa  Ue/1ecoobpasHocmb
eduHo20 rooxoda Mo BedeHUr O6usHeca B8
Hernpou3BoocmBeHHOU cghepe, 0OCHOBAHHO20 Ha
0dHoU U3 nsimu KoHyenyuli MapkemuHaa. KoH-

yernmyasibHble MOOE/IU MOKasbIBatom rpoyecch|
B3aumMoOelicmBusi 3/1leMeHmoB pbiHka ycsiye 07151
YCMaHOB/EHUST UX A/1UmesibHo20 compyOHUYe-
cmsa. Ocobyro BaxHOCMb UMeem cmpameausi
UHMepakmuBHoO20 MapKemuHaa, Cssi3aHHas C
KOHMpO/IUpoBaHUeM Kayecmsa rpedocmassie-
Husi ycayau npu B3aumodelicmsuu nepcoHasa ¢
rompebumesiem.

KntoueBble crnoBa: ycsyeu, MapkemuHe ycrye,
KOHUenmyasibHasi ~ Modesib,  rompebumeris,
PbIHOK yCry2.

The conceptualization of services marketing is
being explored by introducing the model of the
marketing process taking into account the specif-
ics of the creation of services, their nature and
the conditions of their provision. The approaches
to the development of conceptual models exist-
ing in the international scientific community have
been analysed. The authors have substantiated
the expediency of a unified approach to doing
business in the non-productive sector, based on
one of the five marketing concepts. Conceptual
models show the processes of interaction of the
services market elements in order to establish
their long-term cooperation. Of particular impor-
tance is the strategy of interactive marketing
related to controlling the quality of service deliv-
ery during the interaction of personnel with the
consumer.

Key words: services, services marketing, con-
ceptual model, consumer, services market.

MocTaHoBKa Npo6semu. Y CbOrOAEeHHI Mapke-
TUHI — LUIMPOKAa rasly3b 3HaHb i po3BMHEHA chepa
npocpeciiiHoi  gisinbHOCTI. EkOHOMIKa He Mae rasy-
3eil, Ae He 3aCTOCOBYHTb MapKETUHIOBI IHCTPYMEHTU
Ta MeTogu, TOMy 3'IBUINCS OKPEMI Hanpsmu, ge
06’'EKTOM BMBYEHHSA € BUKOPUCTAHHA MapKeTUHTY
B PISHOMAHITHNX EKOHOMIYHMX rany3sax. Ocobnvee
MicLle B eKOHOMIYHIli 4ifi/IbHOCTI CbOTOAEHHS 3aiimae
cchepa Nocnyr, WO € HaNNepCneKkTUBHILLIOK rany33to
Cy4yacHOi eKOHOMikM Ta Mae BMIMB Ha TOPriBAIo,
TpaHCMopT, OCBITY i CTpaxyBaHHSA. TOMY BMHUKaOTb
NUTaHHSA, SKi KOHUEeNUil MapKeTUHry nocnayr BLaio
3acTOCOByBaTW B CBOili MapKETWHIOBIl AiS/IbHOCTI
A9 yCNilWHOro po3BuUTKY NignpuemMcTsa.

AHania ocTaHHiX pocnimkeHb i nyo6nikauii.
Halibinblunin BHECOK Yy [AOCNIMKEHHST MapKeTUHry
nocnyr Ta KOHUEMNUiA MapKeTUHry 3pobunn BuaaTHI
3apybixxHi BYeHi: . ApmcTpoHr, I bonTt, B. BOHT,
A. fenaH, K. Kennep, ®. Kotnep, T. /leBuTtt, A. Cox-
aepc, A. Tpoagek, P. LLUMIAT, a TakoX BIiTUU3HSAHI:
N1.B. banabaHoBa, B.l. bensesa, H.A. Epiawsini,
O.N1. KaHiweHko, A.®. MNasneHko, I.J1. PelueTHiKOBa,
A.O. CrapocrTiHa, T.M. LjuraHkoBa Ta iHLLui.

MoctaHoBKa 3aBAaHHA. MeTow cTaTTi € Aocni-
[DKEHHST KOHLENTyaslbHUX 3acaf po3po6/eHHs Map-
KETUHIOBOT NONITUKK Y cdoepi NOCyr.

Buknag OCHOBHOrO Martepiasly AOCHioKEHHS.
HuHI MapKeTuHr nocnyr BKAYae 6arato BUAIB KO-
HOMIYHOT AiANIbHOCTI NiANPUEMCTBA | BAOCKOHAsO-
€TbCS NiA Ai€0 nporpecy coujiaslbHO-eKOHOMIYHUX
BigHOCMH. OpHOYacHO Lei Mpouec AofaE Xapak-
TEPHOI akTyanbHOCTi [0 eEKTUBHOIO 3AiiCHEHHS
NiANPUEMHNLBKOT AiABHOCTI Ta LWBWUAKOIO PO3BUTKY
€KOHOMIKM Y CBITI.

MapKeTUHr nocnyr € €IEMEHTOM EKOHOMIYHOT
Hayku, L0 BMBYaE NpoLecy BUPOBHMLTBA, PO3PO-
GNeHHs | peanisauii nocayr Ta BUMOru i noTpebu cno-
XUBauiB WOA0 X 3a[,0BOSIEHHS.

KoHuenTyanisauis MapkeTuHry nocnayr Bhpo-
BaKYETbCS 3aBAsKM MNOOYAOBI 3arasibHOT Mogeni
npouecy MapKeTWHry 3 HagaBaHHa nocayr (puc. 1).
KoHUenuii puHKy TOBapiB AyXXe CX0Xi 3 KOHLenUismun
MapKeTUHIy MOC/yr. BoHM po3kpuBakTb crneuundiky
BUPOBHULITBA MOCAYI, X XapakTepy Ta YMOB Haja-
BaHHS.

CknagHukn 3aranbHOl Mogeni npouecy Mapke-
TUHTY NOCAYT MalTb Take TpakTyBaHHS:

1 — MapKeTUHIOBI AOCAIAKEHHS PUHKY NMOCAYT;

2 — aHasi3 pUHKOBUX MOX/IMBOCTEN NigNpueEMCTBa
cthepm nocnyr;

3 — [ocnigpKeHHA MapKeETUHIOBOro cepefoBuLa
nignpuemcTea cdoepu NoCnyr;
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Puc. 1. 3aranbHa Mogenb npouecy MapkeTuHry nocnyr [1, c. 178-179]

4 — OUiHKa KOH'IOHKTYPW PUHKY MOCAYT;

5 — oujiHKa piBHSA KOHKYPEHLi y cchepi nocnyr;

6 — BiAOIp LisIbOBOro pUHKY MOCNyT;

7 — cerMeHTaLis puHKY nocnyr i BU6Ip UisiboBOro
CErMeHTa;

8 — opraHi3auisf cny6m MapKeTuHry Ha nignpwm-
€MCTBI cdhepu NoCnyr;

9 — po3p06eHHA cTpaterii MapKeTUHry Nochnyr;

10 — po3p06EHHA TaKTUKN MAPKETUHTY MOCAYT;

11 — HanucaHHSA nnaHy MapKeTuHry;

12 — popMyBaHHA KOMMIEKCY MAPKETUHTY NOCNYT;

13 — po3p06neHHS LHOBOT MOITUKX HA PUHKY MOCTYT;

14 — po3po6NEeHHS KaHaNiB PO3MoAiny Nocayr;

15 — cTMmMynioBaHHA NONUTY Ha NOCAyry;

16 — y3roXeHHs aCOPTUMEHTHOI NONITUKY;

17 — peanizauisi MapKeTUHIy NOCAyr;

18 — no3uuioHyBaHHA MOCNYr Ha LiNbOBOMY cer-
MEHTI PUHKY;

19 — 3AilCHEHHSI MAPKETUHIOBOIrO KOHTPO/IIO;

20 — BUKOHAHHA MapKETUHIOBOI peBisil Ta ayauTy;

21 — cTUMy/ItOBaHHSA, 3abe3neyeHHs nonuTy cno-
XMBaYiB Ha NOCNyru.

MapkeTuHrosa Lisi/IbHICTb peanisyeTbCs LUNAXOM
BMKOHAHHSA Pi3HOMaHITHUX (PYHKLIA i noTpebye eaun-
HOro migxody A0 BeAeHHsi Gi3Hecy B HEBUPOOHMUIN
cchepi, WO I'PYHTYETLCA HA OAHIN i3 M'SATU KOHUEMNLN
MapkeTuHry [1, c. 179-180]:

1. KoHuenuia yaoCKOHaNeHHS AisfbHOCTI Nignpu-
EMCTBa Yy cdpepi Nocnyr opieHTYETbLCA Ha TOMY, LLO
OOCTYMNHICTb | HM3bKa LiHa CNOHYyKae crnoxusaya [0
3aliKaBfeHOCTi i CNOXMBaHHA NOCNYr. 3aCTOCYBaHHS
Li€l KoHUenuil noTpibHe AnA nocsyr MacoBoro Cro-
XMBaHHSA, WO 3a0BOJIbHAIOTL MOTPEOU CroXUBaYiB
b6araropasoBo, Hanpwkiag, nobytosux nocnyr. KoH-
uenuis € UiJIKOM AOUiNIbHOK Ta €4UHO MOXJ/IMBOIO,
KON CnoXmBadi MatoTb HU3bKI 40X04MN | HE MOXYTb
oniayysaTy BUCOKOBAPTICHI NOC/yrn.

2. KoHuenuiss BOOCKOHaNEHHs nocnyr nepenoa-
yae, L0 BMCOKa SAKICTb Bifirpae Benuky posib AN
cnoxueaya nig vac kynieni. KoHuenuis BUKOPUCTOBY-
€TbCA B YMOBax BWCOKOT iHAMBIAyani3aLii nonuty, ge
€ CnoxuBadi 3 NOTPeOOo0 B KOHKPETHUX Ta iHAUBIAY-
a/TbHNX NOC/Tyrax BUCOKOT SIKOCTI.

3. KoHuenuis iHTeHcuduikawii KOMepPLIAHOT Aisisb-
HOCTI I'PYHTYETbCSA Ha NPUNYLLEHHI, WO nocayrn nig-
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npuemMcTea He OyayTb KOpUCTyBaTuCS MNONUTOM B
HEOoOXIiAHIN KiNbKOCTI, SIKWO He BMKOPWUCTOBYBaTW 3
METOH CMOHYKaHHS CMOXMBadiB y CBOIA AiS/IbHOCTI
METOAMN IHTEHCVMBHOTO CTUMY/IOBAHHSA: peknamy-
BaHHS, 0COBUCTMIA NPOJaXK, 3yCTPIdi 3i cnoXnBadamu,
(hopMyBaHHS NO3UTUBHOTO IMiZXKY NigNpUeEMCTBA.

4. KoHuenuisi TpaguuiiHOro MapKeTuHry 6asy-
€TbCA Ha TOMY, WO NiANPMEMCTBO BUKOPUCTOBYE
B CBOIil AiANbHOCTI creuiasibHi AOCAIMKEHHS, SKi
[alTb 3MOry BUSIBASITM 3anUTK Ta NoTpebu cnoxmea-
4iB, NPOrHO3yBaTN NMOBEAiHKY MOKYMLiB Ta BU3HAa4YaTu
NOTEHUiAHI MOXIMBOCTI NONUTY i, K HAC/iA0K, 3a6e3-
neyvyBaTy 3a[0BOJIEHHS MONUTY, BNPOBaKYHUN CUC-
Temy marketingmix.

5. KoHuenuiss couia/lbHO-ETUYHOTO MapKETUHIY
Mae€ Kiflbka nepefyMoB /181 BNpOBaAKEHHS Ha PUHKY
nocnyr:

1) coujanbHuiA HanpaAM YHKLUIOHYBAHHA Pi3HUX
ranysei nocnyr oopMye nigBasIMHN A5l PO3B’si3aHHS
npo6sem cycninbCcTBa i 3aBX4W 3BepTae yBary Ha
CycCninbHi iHTepecu. PisHOMaHITHa AisfibHICTb Y coui-
a/TbHICTb coepi Aie AK yMOoBa PO3BUTKY XUTTELIANb-
HOCTI CyCnifibCTBa,;

2) eNleMeHTU Ccouja/IbHO-EeTUYHOIO MapKETUHIY
JonomaraloTb BCTAHOB/IEHHIO CoOLjia/ibHOT BiAnNoOBI-
OaNbHOCTI NiANPUEMCTBA SIK OCHOBHI YMHHUKN ¢oop-
MyBaHHS iMigpKy nignpuemcTsa [2. c. 34];

3) HeBUpOOGHMYa chepa Mae B CBOEMY cCKagi
HenpuobyTKOBWIA KnacTep, LiSANbHICTb SKOro 6asy-
€TbCA Ha coLja/IbHO-eTUYHMX NPUHUMNAX, WO BUCTY-
natoTb OAHMM i3 BUAIB COLia/IbHOr0 MapKETUHTY.

B ocTtaHHi pokn y CBIiTi cchopmyBanacsa MikHa-
pofHa cnisibHoTa HayKOBLiB MapKeTUHIY NOCNyr, Lo
CKTAfAa€ETbCA 3 FO/IOBHUX HAyKOBUX LUKII, TakMX 5K
hpaHLUy3bka LIKOMa i aMepuKaHCbka LUKOMa, ska
06’egHaHa Harvard Business School, niBHiuHa Lwikona
NordicSchool, LleHTp gocnifpkeHHAa MapKeTuHry
nocnyr npu The University of Arizona Tta University of
Texas A&M.

JocnigHukaMn po3pobneHo N'ATb KOHUeNnTyaslb-
HUX moaeneii: mogens . Patmena, mogens . Eiirnie
i E. Nanreapga, mopens K. pbOHpOCa, Mogesib
M. BiTHepa i mogens ®. Kotnepa.

KoHuentyansHa mogens [. Patmena crtBopeHa
B 70-x pokax XX ctonitta. [ Patmen 6yB nepwum,
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XTO Mo4YaB [OCAi4KyBaTu 0COBGMAUBOCTI MapKeTUHry
NOC/yr Ta Moro BigMiHHI puUCKU Bif MapKeTUHry ToBa-
piB. Mogenb PaTtmena (puc. 2) 306paxye HasiBHICTb Y
BMPOBOHNYOMY CEKTOPI TPbOX MOB’A3aHMX MK COBO0H0
i caMocCTiliHux npoueciB: npouecy BUPOGHULITBA
nocnyry, NPoLecy MapKeTWHry Nocayru Ta npouecy
cnoxvBaHHA nocnyru [3, ¢. 91-92].

Y uii cuctemi (pyHKUIOHas/IbHI 3aBAaHHA MapKe-
TUHTY € KNnacuyHMMW, NpoTe CKNaHIIMMK Y 3acTo-
CYBaHHi Ha BUPOOHULTBI, B MAPKETUHTY i CMIOXMBaHHI
nocnyr. BaxiMBO BUOKPEMUTY NPOLLECU MAPKETUHTY,
BMPOOHWLITBA | CNOXUBAHHS, Lie NOB’A3aH0 3 0C06/1U-
BICTIO MOCAYrM 5K NPOAYKTY (CMOXMBaHHA i BUPOO-
HULITBO NOCAYr 36iraloTbCA B Yaci i € HEBI'EMHUMM).
Mig yac BMpOGHMLTBA NOCAYTM BOHA CMOXMBAETbLCS,
OTXe, BUHMKAae noTpeba B HOBOMY (DYHKLiOHa/IbHOMY

3aBfaHHi MapKeTuHry nocnyr. 3'aBNseTbCA HeooXia-
HIiCTb Y CTBOPEHHI, BUBYEHHI, pekiamMyBaHHi, OLiHIO-
BaHHI, NpoAaxy i NPOCyBaHHi NpoLecy B3aEMO3B'A3Ky
BUPOBHMKA | CNoXnBaya nocniyru.

KoHuentyanbHa Mogens M. Eirnie i E. /laHreapga
6yna po3pobrieHa y cepeauHi 70-x pokiB XX CTONITTA
y PpaHuji HaykoBUAMM LLKONW Gi3Hecy npu Mapcenb-
CbKOMY yHiBepcuTeTi. Mogesnb HasnBaeTbCs Servaction,
abo «obcyroByBaHHsi B gii» (puc. 3) [3, c. 93].

Mogenb paHLy3bKNX YYEHUX NOKasye HeBif eM-
HICTb | HEBIZYYTHICTb MiXX BAPOOHMLITBOM i CNOXMBaH-
HAM nocnyr. Omxe, Mogenb Patmena akueHTysana
yBary Ha npoteci B3aemofji npofasus i cnoxunsaua,
AKWIA € (PYHKLiOHa/IbHUM 3aBAaHHAM MapKeTUHry, a
Mogenb Servaction Bigobpaxae, Wo came Biabysa-
€TbCA B LibOMY NPOLECI.

MarepianeHi TOBapH [Tocmyrn
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Bzaemois mokynist mociayru 3 ii BApOOHHKOM

Puc. 2. KoHuenuis mapkeTtuHry nocnyr Al. Patmena [3, c. 92; 4, c. 23]

Opranizamis
MOCIIyr
HeBunuma Buauma
YacTHHA YacTHHA
MarepiansHe
BryTpimrms cepesloBHIIe
cucrema
opranizarii KonrakTanii
MepCcoHAI

T
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CnoxxuBau A

CnoxuBau b

Puc. 3. Servaction - Mmogenb MapKeTUHry nocnyr
M. Eiirnie i E. Nanreappa [3, c. 93; 5, c. 45]
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OCHOBHUMK enemMeHTamMn Mogeni  Servaction
BMCTyNalTb: cnoxmeady A, cnoxueay b, npouec
06cnyroByBaHHs (BENMKUIA KBagpar) i NignpueMcTBo
nocnyr (ManeHbkuii KkBagpar). Kaw4voBum cknagHu-
KOM L€l Moaeni BUCTYNae cnoxuead A, siKWit € Linbo-
BMM PUHKOM NOCAYr nignpuemMmcraa. Tpboma CTpinoy-
KaMu nokasaHO TPU OCHOBHi (hpakTopu, LIO UYMHATb
BM/IMB HA NOBEAIHKY crnoxusaya A.

OpraHizauis nocnyr cknagaeTbCs 3 ABOX YACTUH:
BUANMOT | HEBUAUMOT ANns crnoxuBada. OCHOBHOM
yacTMHOK Mogeni Servaction € Buanma 4acTka, sika
NoAiNAETLCA HA MaTepiasibHe cepefoBuLLe, LLO CKa-
[aeTbCA 3 NpoLeciB 06C/TyroByBaHHSA Ta KOHTAKTHOrO
nepcoHany, skunii HagasaTume MNOCNYTy.

CnoxmBay b npeactaBnse iHWUX CNOXMBadiB
Ta TXHi AKICHI XapakTepucTuky, WO AiloTb Y NPOLECi
06CyroByBaHHs Nopyu 3i cnoxusavyem A Ta akTMBHO
BM/IMBAKTb Ha CNpuiiMaHHA npouecy 06C/yroBy-
BaHHSA CaMuM CrioXuBayem A.

Y uin mogeni meHemkep 3 MapKETUHTY Ma€E CTBO-
pyTU Le TpU JOAATKOBI CTpaTerii, KpiM TpaanLiiHNX
cTpaTeriil, Ak AitoTb Y BUPO6HUYOMY cekTopi. Heob-
XiHO AOKIACTU BiflbLue 3ycuib 415t BUANMOI YaCTVHM
nignpMemcTBa Ta po3pobuUTU MapKeTUHIOBE cepes-
oBULLE, Ae cnoxmBay Oyae OLIHIOBATU SKICTb H6axa-
HOoro o6cnyroByBaHHA. Mogenb Servaction BUKO-
PUCTOBYETLCA A1 PO3PO6/EHHS MEBHOIO iHTEP'EpY
(am3aliHy) npumilleHHs ansa obcnyroByBaHHs. [icns
LbOro BapTo BNPOBaAUTM NEBHI CTaHAaPTU NOBELiIHKN
ONs1 NepcoHaUty, KU KOMYHIKYE 3i CMOXuUBaYem nig,
yac HagaHHs nocnyr. MeHemkep Mae ynopsgkysaTtu
CMoXmBadiB, PO3MICTMBLUN «CBOT rpynu» (Hanpuknag,
€KOHOM- i Bi3Hec-knac y nitakax aBiakomnaHiii).

Mogenb Servaction oTpMMasia LWMPOKe MikKHa-
POAHE BU3HAHHS, 30KpeMa K KOHLeNnTyasibHa OCHOBa
B aMepUKaHCbKUX MiAPyYHUKaX 3 MapKETUHTY NOCYT,
AK TEOpeTMYHA 3acafa MapKeTUHTY TYpu3my i roTesib-
Horo GisHecy (®. Kotnep). Lis chpaHuy3bka mogesnb
nonysnsipHa, afke BOHa € NpakTU4How, 60 Harosno-
LUYE Ha TUX KOHTPONbOBaHMX hakTopax, fKi 3acTo-
COBYHOTbCA Y MaHyBaHHI MapKeTUHry nocayr (iHui
CMOXWBaYi, KOHTAKTHWA MepcoHas, MmarepiasibHe
cepefosuLLe).

Halibinbw BigAOMWM NPEeACTaBHUKOM MiBHIYHOI
wkonu mapketuHry nocnyr NordicSchool € KpicTiaH
MpboHpOC. LA wkona 3ryptyBana HayKoBLiB Y ranysi
nocnyr i3 ®iHnaHaii Ta LWeewii. Mogenb NordicSchool
3acHoBaHa Ha mogensix . Eiirnie i €. NlaHreappa
Ta [I. Patmena. KoHuentyanbHa mogenb K. pboH-
poca He Mae CXeMaTU4HOro 3006pakeHHs, OCKINbKK
6a3ot0 NordicSchool y Teopii MapKeTuUHry nocnyr €
JeTanbHe KoHUenTyaslbHe po3po6/eHHs TepMiHOMNo-
rii Ta 3a6e3neyeHHs HaykoBOIO JIEKCUKOHY MOHATb,
TakMx K SKICTb MOC/YT, IHTEPAKTUBHWIA MapKETUHT i
BHYTPILLHIA MapkeTuHr [3, c. 94; 6, c. 20].

L. Patmen po3rnsigaB «a04aTkoBy yHKLIKO Map-
KeTuHry», a K. [pboHpoc nepedpasysas ii B «<iHTepak-
TUBHUA MApPKETUHI», LLIO CNPSIMOBaHWi Ha B3aEMOA,10
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MiX cnoxumnsadem Ta nepcoHasioMm. K. 'pboHpoc 3a3Ha-
yaB, LLO AKICTb 06CNYyroByBaHHA (POpPMy€ETHCA B NPO-
LieCi IHTepakTUBHOIO MapKETUHTY — Lie DOPMYBaHHS |
NigTPMMYBaHHA AKICHUX CTaHA4APTIB 06CNYroBYBaHHS.
OCHOBHMMM YMOBaMu BUCTYNaloTb NoBeiHKa nepco-
Hany 3 HaZaBaHHS NOCNYr | AKICHE 06CMyroByBaHHS.
[lna cTpateriyHoro BN/MBY Ha OCHOBHI YMOBW BYEHWI
po3po6nsie ABi AoAaTKOBI MOAENi: BHYTPILWHIA Map-
KETUHT Ta (PYHKLiOHa/IbHO-IHCTPYMEHTasIbHY MOAE/b
SIKOCTi 06CYroByBaHHS.

®PyHKUiOHa/IbHO-IHCTPYMEHTaslbHa MOZEeNb AKOCTI
o6cnyroByBaHHS 6a3yeTbCA Ha Takux 3acagax: A/s
CMOXMBAYiB Ma€E 3HAYEHHs npouec 06CyroByBaHHS
(iHCTpyMeHTasIbHa AKICTb) | Te, K Npouec NPoXoanTb
(chyHKUiOHaNbHA AKICTb). MeHemKepy ANnsi CTBOPEHHS
hyHKUIOHaNbHOI AKOCTI 06CyroByBaHHA.HE0bXiAHO
BNPOBaKyBaTn CTpATerito  BHYTPILLIHLOrO Mapke-
TUHTY (IHTEepPaKTUBHOIO MapKETUHTY).

BHyTPILLHI MapKeTUHT CnpsMOBaHWil Ha nepco-
Han nignpuveMcTBa Ta BUKOPUCTOBYETLCA A1 CTBO-
PEHHS opraHizauiiHnx i MOTUBaLiiHMX yMOB npadi,
SKi 6 aKTMBHO BM/IMBa/IN HA CTBOPEHHS (OYHKLiOHa b-
HOI SIKOCTi 06C/TyroBYBaHHS.

K. IpbOHPOC BBIB HAYKOBi MOHATTA «BHYTPILLHIl
crnoxuBay» (nepcoHan nignpueMcTBa) Ta «BHYTPILL-
Hii npoaykT» (po6oTa). 3 Mogeni 6a4mmo, Lo SKicHa
nocsnyra Ma€e cnoyaTky HagaBatucs nepcoHasny (BHy-
TPILWHBOMY CMOXWBA4eBi), a MOTIM 30BHILLUHLOMY.
Tob6TO ANs HafaHHA NOCNyr cnoxusadam nepcoHa
Mae 6yTM MOTMBOBAHUM Ha SIKICHI cTaHZapTu obeny-
rOBYBaHHS.

KoHuenTtyasibHa Mogesnb 7P MapKeTuHry nocryr
po3pobneHa M. BiTHepom, BueHUM LieHTpy BUBYEHHSA
MapKeTuHry nocnyr npu The University of Arizona, Ha
OCHOBI KoHuenuii 4P [x. MakkapTi.

3okpema, knacuvyHa mogens 4P [x. MakkapTi
CK1afa€EeTbCA 3 Takux4 efleMeHTIB, fK:

1) npoagykT (product) — npogykToBa noniTuKa
(ToBapHa noniTvka), a came NPUAHATTS pPILLIEHHS
LLIOA0 PO3PO6/IEHHST MOCAYT, TX OCHOBHUX i AOAATKO-
BWX XapakTepucTuk;

2) UiHa (price) — UiHoBa NoNiTHKa,;

3) micue npogaxy (place) — noniTMka po3noBcCto-
[PKYBaHHS, WO Mae 3a MeTy PO3pP0O6MEHHSA AOCTYMHi-
LIOT nocnyrn Ana Kynissi MoKynuem, mMakcumisauito
o6cariB npogaxy Ta 3abe3neyeHHsi ONTUMasibHOro
posnoginy 36yTy No BCiX CNOXMBYMX CETMEHTAX i reo-
rpadpiyHmx perioHax;

4) npocyBaHHA (promotion) — noniTuka npocy-
BaHHS.

JopatkoBo M. bBiTHep 3anponoHyBaB Lle Tpu
CKNaAHUKK:

1) npouec (process) — npoLec HagaBaHHSA NOCAYTN.

2) mogn (people) — Ueil eneMeHT CkragaeTbes 3
[BOX CKMafHUKIB, @ came 3 NepcoHasy Ta CnoXmBadis.

3) matepianbHe cepegosuule (physicalevidence) —
mMaTepiasibHa ((hisuyHa) obCcTaHOBKa, A€ HajaBaTu-
MeTbCA nocnyra.



B EKOHOMIKA TA YIPABJIIHHA M AMPUEMCTBAMUN

OTxe, Mofenb 7P cnpsaMoBaHa Ha LisiboBOro cro-
xuBaya (puc. 4).

®. Kotnep, [OCAIMKYOUN BHYTPILLIHI KOMYHiKa-
LiliHi Mpouecu nignpuemcTs cqiepy NOCyr, MPOMNOHYE
PO3PIi3HATM Taki TpY B3aEMO3B'A3aHi eneMeHTn mMap-
KETUHIY MOCAYr, AK CNoXusadi, KepiBHULTBO Nianpu-
EMCTBA i KOHTaKTHWIA NepcoHan. Bukopuctosyroun Le
TBEPMKEHHS, ®. KoTnep po3pobumB KOHLUENL0 «TpK-
KYTHUKa» MapKeTuHry nocnyr (puc. 5), B skiiA OCHOBHI
enemMeHTn KoHuenuii — ue [3, ¢. 95]: nianprMemcTeo —

crnoXwueay; MignpuMeEMCTBO — MepcoHan; nepcoHan —
CnoxmBsau.

®. Kotnep nigkpecnoe, wo Ana edekTUBHOro
ynpaBfiHHA MapKeTUHrOM nignpuemcTBa Nocnayr
NOTPIGHO PO3BUHYTU TpW CTparterii, WO CnpsiMOBY-
I0TbCS HA TPW OCHOBHI e/ieMeHTH [2, ¢. 96]:

— cTpaTeria TpaguLiiHOro MapKeETUHTY aKkLEeHTYe
yBary Ha B3aemopji «nignprMeMCTBO — CMOXMBa4» Ta
NnoB’A3aHa 3 LiHOYTBOPEHHAM, KOMYHiKauissMu i KaHa-
namu posnoginy;
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Puc. 4. MapkeTuHr-mikc cpepu nocnyr 7P

LJxepeno: 32pynosaHo 32i0H0 3 Mamepiasamu oxepen [3, c. 95; 7, c. 31]

Iepconan

[MignpuemcTBo

CrioxuBay

InTepakTuBHUIA

MAapKeTHHT

Puc. 5. TpukyTHa mogenb mapkeTuHry nocnyr ®. Kornepa [3, c. 96; 8, c. 52]
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IHOPACTPYKTYPA PUHKY

— CTpaTteria BHYTPILUHbOTO MApKETUHTY T[PYHTY-
€TbCA HA B3AEMO3B'A3KY «MiAMPUEMCTBO — MNEPCOHA/T»
Ta 6a3yeTbCsl Ha 3abe3neyeHHi MoTMBaLli nepcoHany
LLOA0 HaAAaHHS SIKICHOTO 06CNYroByBaHHS CrioXMBayam;

— CTparteris iHTepPaKTMBHOrO MapKeTUHry Oyay-
€TbCA Ha BIAHOCUMHAX «NEPCOHa/ — CNoXuBad» Ta
noB’si3aHa 3 KOHTPO/IOBAHHAM SIKOCTi HajaBaHHS
NoCAyr Nif Yac B3aEMOofji NepcoHany 3i CNoXuBadem.

BUCHOBKM 3 NPOBEAEHOr0 AOCNIMKEHHA. AHa-
ni3 nigxoais A0 Po3p06EHHS KOHLENTYaslbHUX Mofe-
neii y MiKHapOZHi/i HayKOoBI CniIbHOTI gae 3mory
LiTN BMCHOBKY, LU0, HE3BaXaluu Ha Te, L0 BOHU
OOCNIMKEHI HayKOBLAMM 3 Pi3HNUX KpaiH i 6yayoTbes
3a pi3HUMKM NpUHUMNaMK, 3arajioM BOHM MaloTb
3arafibHi KOHUENTyaslbHi Ta CTPYKTYPHI €/1eMEHTMW.
CrpareriyHMmMmn hakTopamu MapKeTUHry Mocnyr €
nepcoHa i npouec 06¢cnyropyBaHHs. bifbLWICTb KOH-
Lenuii akLeHTYyTb yBary Ha Heob6XigHOCTi BUKOpUC-
TaHHA [04aTKOBMX CTpaTerini B ynpasiHHI Mapke-
TUHIY MOCAYI, @ caMe IHTePaKTMBHOIO MapKETUHIY i
BHYTPILUHbOrO MapKETUHTY.
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CONCEPTUAL BASES FOR THE DEVELOPMENT
OF MARKETING POLICY IN THE SERVICES SPHERE

The service sector takes a special place in economic activity, serving as the most promising branch of the
modern economy. Therefore, the question arises as to which service marketing concepts should be success-
fully applied in the marketing activities to successfully develop the business.

The conceptualization of service marketing is being implemented through the development of a common
model of the process of service delivery marketing. The concepts of service marketing reveal the specifics of
their creation, the nature and conditions of the provision.

Marketing activity is based on one of the five marketing concepts: improving the activity of the company
with the focus on availability and low price; improvement of services based on high quality; intensification of
commercial activity using intensive methods of stimulation; traditional marketing managed by the marketing
mix system; social and ethical marketing for establishing social responsibility of business.

In the international scientific community, the following conceptual models of service marketing have been
developed: the model of J. Rathmell, the model of P. Eiglier and E. Langeard, the model of C. Grénroos, the
model of M. Bitner and P. Kotler’s model.

The J. Rathmell's model depicts the existence of three interconnected and independent processes in the
manufacturing sector: the process of goods production, the process of product marketing and the process of
consuming goods.

The model of French scholars P. Eiglier and E. Langeard “Servuction” shows the inalienability and intangi-
bility between the production and consumption of services.

The conceptual model of C. Gronroos “Nordic School” is characterized by the detailed conceptual develop-
ment of terminology: quality of services, interactive marketing and internal marketing.

The conceptual model of “7P” service marketing was developed by M. Bitner, based on the concept of “4P”
by J. McCarthy: product, price, place, promotion, process, physical evidence, people.

The concept of the service marketing “triangle” by P. Kotler is based on three elements: company — custom-
ers; company — employees; employees — customers. To effectively manage the company’s service marketing,
you need to take into account three strategies: the traditional marketing strategy, the strategy of internal mar-
keting, the interactive marketing strategy.

The analysis of approaches to the development of conceptual models that exist in the international scientific
community leads us to the conclusion that, despite the fact that they were developed by different researchers
from different countries and built on different principles, in general they have common structural and concep-
tual elements. All models indicate the need to consider such strategic factors of service marketing as person-
nel and servicing process.
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