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Cmammio npucssyeHo akmyasibHil npobremi —
HeobxiOHoCMI (hopMyBaHHSI ma BUKOPUCMAaHHSI
peopeaHi3osaHuMu  abo  HOBOYMBOPEHUMU
MEOUYHUMU KOMYHa/IbHUMU  HENpUOYmMKOBUMU
nionpueMcmsamu  0ieBo20 KOMII/IEKCY MapKe-
muHey 8 HOBUX (KOHKyPEeHMHUX) ymMosax eoc-
rooaprosaHHs. Y X00i OOC/IOXeHHSs] apayMeH-
moBaHO O0Yi/IbHICMb  BUKOPUCMAHHST BIOOMOT
paHiwe po3wupeHoi Mooesi KOMI/IeKCy Map-
KemuHey, asie 3 0608'A3K0BUM BK/TIHOYEHHSIM OO
Hel iHcmpymenma Customer service, ujo dacmb
3Mo2y Bpaxysamu 3anumu Crioxusadis Meouy-
HUX 10C/ly2 ma CMBOPUMU YHIKa/lbHy KOHKY-
PEeHMHy repesagy 3a paxyHoK sIKICHO20 cepsic-
HO20 06C/1y208yBaHHsl. YBa2y akyeHmosaHo Ha
0co6/1uBoCMSIX | CMPYKMypi MeOUYHoI nocayau
SIK  CrieyughiyHo20 npooyKmy,  3arporoHosa-
HO20 07151 podaxky. Le dasio 3moay BusHadumu
MeduyHUL rMepcoHas sk YacCmuHy npooykmy i sik
6a308ull MakmuyHul IHCMPYMEHM MapKemuH-
208020 BM1/UBY, WO MOK/UKaHUU iHmeapysamu
pewmy iHcmpyMeHmi8 Modesii 07159 O0CSI2HEHHST
rnocmasneHux yineli ma ycnixy Ha yiibosomy
PUHKY.

KntouoBi cnosa: mMeduyHi Herpubymkosi nio-
npueMcmsa, IHCMpyMeHmu MapkemuHey, nep-
COHan, nayjeHm, meouyHa [roc/yaa, SsKicmb,
cepsicHe 06¢/1y208yBaHHS.

Cmambsi nocssiueHa akmyasibHol npo6eme —
Heobxodumocmu  ¢hopmMupoBaHusi U UCMO/Tb-

308aHUSI peopaaHU308aHHbLIMU UIU HOBOOGpA-
30BaHHBIMU  MEOUUYUHCKUMU  KOMMYH&a/IbHbIMU
Henpubbl/IbHbIMU - pednpusimusimu - del-
CMBEHHO20 KOMI/IeKca MapkemuHaa 8 HOBbIX
(KOHKYPEHMHBbIX) YC/I08USIX  X03AUCMBOBAHUS.
B xo0e uccnedosaHusi apayMeHmuposaHa
yesiecoobpasHoCMb  UCTo/Ib30BaHUs  U3secm-
Holi paHee pacwupeHHol Modenu Komriekca
MapKemuHea, HO C 005i3ame/IbHbIM BK/IHOHe-
Huem 8 Hee OOro/IHUME/IbHO20 UHCMpPYMeHma
Customer service, 4mo M0380/lUM y4YeCmb
3anpockl nompebumesneli MeOUYUHCKUX ycrye
U co3damb YHUKa/IbHOE KOHKYPEHMHOe rpe-
UMyWecmso 3a cyem KayecmseHHO20 cep-
BUCHO20 06C/yXUBaHUS. BHUMaHue akyeH-
MmupoBaHo Ha OCOBEHHOCMSX U cmpykmype
MeOUYUHCKOU  yCrlyau Kak —crieyughuyeckozo
rpooykma, MpeosioeHHo20 0711 MPOO&aXU.
3mo no3so/uno onpedenums MeOUUYUHCKUU
MepcoHan KaK Yacms npodykma u Kak 6a3osbili
maxkmuyeckuli UHCMpYMeHM MapKemuH208020
B030elicmausi, KomopbIl npu3saH UHMe2pupo-
Bamb 0CMa/lbHble UHCMPYMeHMb! Modesu 07151
docmukeHus1 nocmassneHHbIx yenel u ycriexa
Ha ye/1eB80M pbIHKe.
KnioueBble cnoBa: MeduYUHCKUe — Henpu-
6blibHbIE  Mpednpusmusi,  UHCMPYMEHMbI
MapkemuHaa, — rompebumenu,  NepcoHar,
MeOUYUHCKasi ycryea, Ka4yecmso, CepsUCHOoe
obcyxuBaHue.

The article is devoted to the urgent problem — the need to form and use an effective marketing complex by medical utility non-profitable enterprises in
competitive conditions of management in order to achieve the goals and success in the target market. The main task of reorganized or newly established
medical enterprises is to fight for the consumer, because regardless of the location and form of ownership of the institution, “money will follow the patient” in
the case of payment by the state of a guaranteed package of medical services, and in the case of choosing other sources of payment. In fact, the amount
of attracted and loyal clients will depend on the amount of budget financing of the enterprise, planning and promotion of paid medical services in the market,
opportunities for attracting grants, etc. Some enterprises will become up-to-date, accessible, retain or attract the best professionals, while others will simply
leave the market because of their lack of serious attitude to marketing and its tools. The study argues for the use of an expanded model of a marketing com-
plex consisting of eight components, including an additional tool “Customer service”, which will allow to consider the circumstances that are important from
the point of view of the consumer and to provide a unique competitive advantage at the expense of quality service. The greatest interest in this tool is shown
by the inability to copy it by competitors, since there is practically no identical internal environment and organizational culture. The attention is also paid to
other opportunities, namely to track contact points and improve the process of purchasing services. In this aspect, the importance of the influence marketing
tool “personnel”, which successfully integrates each term of the proposed marketing mix, is emphasized. In particular, it is substantiated that medical staff
acts as an integral part of the intangible consumer values of the medical service, the basis of its quality and quality of customer service. An empirical study
of the opinions of consumers of medical services confirmed the hypothesis of the need to separate the assessment of the quality of services as a type of
professional activity and the service process, as a built-up chain of contacts in order to make the right marketing decisions.

Key words: medical non-profit enterprises, marketing tools, medical staff, medical service, consumers of services, quality, service.

MocTtaHoBKa Npo6aeMu. Y pamkax HOBOI Mogersi
(piHaHCYBaHHSA CMCTEMU OXOPOHM 340pPO0B’S [8] UMHHE
3aKOHOAABCTBO YKpaiHW Hajasio MOXJ/IMBICTb Bnac-
HUKam Nyo6niuHMX 3aknafiB OXOPOHU 340p0B’a nepe-
TBOPUTU HasexHi iM 3aknagu, WO Maau cTaTyc
OIOMKETHUX YCTAHOB, Ha KOMYHasIbHi HENpuBYTKOBI
nignpuemcTaa [9]. 3 ogHOro 60Ky, KepiBHUK 3aknagy 3
aBTOHOMHMM CTaTyCOM OTPMMaB 3Ha4yHO GifnbLly CBO-
604y y po3nopamKeHHi akTmeamMu, hiHaHcamu, dop-
MYBaHHI KapoBOi NOMITUKN, BUSHAYEHHI BHYTPILLHLOT
opraHi3auiiHoT CTPYKTYpy 3aknajy, a 3 iHLWOro — CTUK-
HyBCS 3 6araTbMa HEMOPO3YMIHHSIMU Ta TPYAHOLLLAMM,
MeguyHe nignNpUeEMCTBO NOYaso  PyHKUiOHyBaTU
y NEBHOMY KOHKYPEHTHOMY CepefoBULLi, Haspina
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HeobXiAHICTb Yy pO3p06/EHHI cTparTeriii 60poTboM 3a
crnoXxuBaya Ta 3aCToCyBaHHiI IHCTPYMEHTIB i METOAIB,
AKi BM3HA4alOTb MO3ULIOHYBaHHA MOCNYr NiAMpPUEM-
CTBa Ha Lji/IbOBOMY PUHKY.

AHanis ocTaHHiX gocnigpkeHb Ta nyo6nikauin
CBiAUNTb MPO Te, WO HasABHI GaraTtoymcesnbHi 3ako-
HOAABYO-HOPMATMBHI aKkTW, HaykoBi npaui i dhaxosi
nyénikauii wono npobnem pegopmyBaHHA rasysi
OXOPOHU 3[10P0B’SA, @ TaKOX Pi3HMX acnekTiB MeHemX-
MEHTY B rasly3i OXOpPOHM 340poB’A. Ony6sikoBaHo
HW3KY POOGIT, MPUCBAYEHUX AOC/IIKEHHIO €BOIo-
Uil MapKeTMHroBOro KOMMEKCY SIK OAHOr0 3 K/Ito-
YOBMX MOHATb MapkeTuHry. Pasom i3 TMM nuTaHHA
BMOOPY CKNaAHWMKIB KOMMNEKCY NignpueMcTBamMu, sKi



B EKOHOMIKA TA YIPABJIIHHA M AMPUEMCTBAMUN

3[4iAICHIOITb MEANYHY (CEpBICHY) LiSNIbHICTb, MICTATb
PO36KHOCTI Y nornsgax BiTUM3HAHUX Ta 3apyOiKHUX
HayKOBLUIB, 3a/INLLIAKTLCA AMCKYCIMHUMMK | Taknumu,
Lo NOTPebyoTb NOAATLLIOTO AOC/iAKEHHS.

MocTtaHOoBKa 3aBAaHHsA. MeTa cTaTTi — akueH-
TyBaTu yBary Ha notpebi hopmyBaHHS KOMMIEKCY
MapKeTUHIy Ta 3anponoHyBaTV A0 BUKOPUCTaHHSA
noro mogenb Ans KOMyHasbHUX HENPMOYTKOBMX Mig-
NpPUEMCTB.

Buknag OoCHOBHOro martepiany AOC/ifKEeHHS.
MpakTvka NpuMBaTHUX MEAUYHMX OpraHisauiin cBig-
UATb, WO MAPKETUHI $IK HanpsiM BUKOPWUCTaHHS
PUHKOBMX BILHOCWMH [dae 3MOry cBOiMW 3acobamu
aganTyBaTy nMpoLec MeaMyHoro 06CnyroByBaHHsA A0
BMMOI PUHKY, siKi 3 YaCOM CTalTb 6ifibll KPUTWYHI-
WVMK | BUMOI/IMBILLMMK, Ta OOCSATHYTU MocTas/ie-
HUX Uinel, 3a3Ha4eHnx y CTaTyTHUX [OOKYMEHTax.
3a HOBUX YMOB MeAWNYHOT Aii/IbHOCTI MEHEeMKMEHT
MeAUYHUX HeNpubyTKOBUX MiANPUEMCTB TiSlbKN Mae
BYMTMCS BUKOPUCTOBYBATU MapKETUHT K cnewianbHy
OYHKLit0 ynpaBiHHS.

«KoMniekc MapKeTUHIy», «MapKeTUHI-MiKC» abo
«MapKETMHIOBa CYMill» —MOHATTS, WO O3Ha4yarTb
NOEAHAHHA IHCTPYMEHTIB MapKeTuHry, siki KOMOiHy-
I0Tb | KOHTPOJIIOKTL Y CBOI PO60TI haxiBuj, Ha AKMX
noknageHo Taki QUyHkuil. TpaguuiliHa «niTepHa»
MoZesnb KoMMaekcy MapkeTuHry 4P (Product + Price
+ Place + Promotion) 6yna cuctematnsoBaHa Ta
ony6nikosaHa B 1965 p. (3a k. MakKapTi, 1960 p.).
I3 yacom Mogenb OMNOBHIOBaNacCsA Pi3HUMU JopaT-
KOBMMMW iHCTPyMeHTamu i 3a3HaBana 3MiH: 5P, 6P,
7P. 3okpema, ocTaHHsa (4P + Personnel + Physical
evidence + Process, 3a Bb. bymcom, M. BiTHep,
1981 p.) 6yna 3anponoHOBaHa AN CepBiCHOMO
PUHKY 3i 3pO3yMi/IMM OGI'PYHTYBaHHAM 0CO6/MBOC-
Tei MapKeTUHry NOCNYr y paMkax KoHLuenujii mapke-
TUHTY BiAHOCUH.

Ha npotuBary mogeni 4P posrnsganacs i iHwa —
4C (3a P. NNotepb6opHoM, 1990 p.), sika CroHyKana
BMPOOHWKIB A0 NiABULLEHHS SKOCTI NPOAYKLi i CTBO-
peHHsA nporpam NoS/IbHOCTI, afe He gasana 3MOoru
OXOMUTU BCi HEOOXiAHI 3aCO6M MapKETUHTY.

YOOCKOHa/IEHHA  CUCTEMU  YNpaBniHHA  SKICTHO
Moc/yr CNoHyKano CepBiCHI MigNpMeMCTBa A0 BUKO-
pucTaHHa wmogeni 8P i3 pgoAaBaHHAM  efleMeHTy
Productivity and quality (NpoAyKTUBHICTb Ta SIKiCTb)
abo Perceptual psychology (ncuxonoriyHe cnpwii-
HATTA NOC/YrM CNOXMBAYEM), OCKINbKM Mocnyra — e
He npegMeT, a NeBHuii npouec, Habip BIgYYTHUX AiiA,
Lo hOPMYIOTb CMOXUBYY LLHHICTb.

Mogaundikauiss enemMeHTiB Yy MapKeTUHr-MIiKC [a€
3Mory posrnggartu iHwi mogeni 10P, 12P Ta nisHiwi:
4A, 4D, 4E, SIVA, 2P+2C+3S [1].

MapkeTuHroBa AifNbHICTb MefUYHUX OpraHisa-
Ll MpuBaTHOrO CEKTOPY, SIK MpaBwU/o, BXe BK/IHOYAE
Mogenb 7P, ane gesiki asTopy NPONOHYTb AoAaBaTn
[0 6a30BOro KOMMeKCy Taki 4OAATKOBI iHCTPYMEHTMH,
K service (cepsic/obcnyroByBaHHsl), customer

service (06CnyroByBaHHS KJ/li€HTIB), security (6e3-
neka) Ta privacy (npvsarHicTb) [12].

IHWI iaei 3BogATbCs A0 (YOKYCyBaHHS Ha MeB-
HUX TOYKaxX KOHTaKTy — OyAb-SKMX B3aEMOAiAX, L0
MOXYTb BMNAMBATU Ha CMPUAHATTSA KIIEHTOM Meany-
HOro NPOAYKTY, 6peHay, cepsicy um GisHecy [4].

Ha Hawy aymky, cnig BUXoAWTU 3 PO3YMiHHS 0CO-
GNMBOCTEN «MEAMYHOr0 BMPOOHMUTBa» Ta cneuyu-
hikM MegUYHUX Nocayr — NPOAyKTY, KW NPONOHY-
€TbCS 00 NPoAaXy i Mae 3arasibHi (K i BCi nocnyru),
€KOHOMIiYHi (UiHa, peHTabenbHiCTh i T. iH.) Ta Meguko-
couianbHi  (CBOEYacCHICTb, OOCTYMHICTb, SAKICTb T
iH.) BnactusocTi. Tak, 3a pekomeHpauismm BOO3
[11, c. 8] yacTnHa cKknagHWKIB AKOCTI MegUYHOT A0Mo-
MOru (TEXHOMOrYHEe BWKOHAHHS, Pe3y/ibTaTUBHICTb,
e(peKTUBHICTb) YyKasye Ha HanexHy npodeciliHy
OISNIbHICTE  MeAMYHMX NpauiBHUKIB, pe3ynbratoM
AKOI € AKICHI MeauyHi nocnyrn. Hackinbku meguyHa
nocsyra BignoBigae ovikyBaHHAM K/i€HTiB/NaLieHTIB
(iXHiM wabnoHam, cTaHgapTam $KOCTi, Bupo6ne-
HAMW OO MOMEHTY CMOXMBaHHS), BMPILLye X npo-
6nemu, yepes siki BOHW MPUIAHANAM PilleHHS npo Ti
npuabaHHs, 3anexarb CTyniHb 3a40BOJSIEHHA Bif
MOKYMKW i Nofjasiblua peakLis Ha Hel.

Mpn ubomy cnifg ypaxoBsyBaTu Te, WO npegme-
TOM CMOXWBAHHA MeAMYHOI MOCAYrM BUCTYNalTb
He caMi Mocnyrnm SK Taki, a LiHHICTb BpaXeHb Ta
BUroam Bif X oTpuMaHHsa. 3a yutaroro A. Axmeaa,
y cepi OXOpPOHM 3[0pOB’'SA, KOAW NauieHT Aymae
npo 3af0BOJIEHHS MOTPEbu y MeguuyHilii nocnyai,
BiH JymMae npo nepcoHas, fAkuin Mae ii HagaTw.
Ha pymky ®. KoTnepa, nauieHT Onucye meaunyHy
nocnyry Takox yepes obpasu nwogei, aki 1i nocta-
yaloTb [7, ¢. 122]. Po3wurpeHa CTpykTypa meguny-
HOT NOC/yrn O6I'PYHTOBYE Te, WO MeauyHuii nep-
COHa/nm BUCTYMae BaroMoK CK/1aJ0BOK YacTUHOH
I HemaTtepianbHUX CNOXUBYNX BapTocTen (puc. 1).
To6TO iHCTpYyMEHT MapkeTuHry Personnel y cdepi
OXOPOHWN 300pOB’'A — N'ATUIA 6a30BUIA, OKPIM BifO-
Mux 4P. Came 3HaHHA 1 YMIHHA Meu4HOro nep-
COHasy B NOEAHAHHI 3 MeAUUYHUMWN TEXHOOTIAMN €
KOHKYPEHTHMMW MepeBaramm «BUCOKOTO» MOPSAKY
[10, c. 162] mepguuHoro nignpuemcrea Oyab-AKOI
¢hopMK BNACHOCTI | METU AiSANbHOCTI.

PiBeHb po3BUTKY NOTPE6 y MEeANYHMX NOCayrax €
pes3ynbTaToM Cnocoby XUTTA Nofael Ta pisHMX BUAIB
X 3alHATOCTI 3 ypaxyBaHHAM iHAWBIAYa/TbHUX LjiH-
HocTel, ynogob6aHb, O4vikyBaHb Ta Ky/nbTypW.

BianosigHO, NauieHT NPUBHOCATL 3MiHW B iCHY-
o4y MoAesb MeAuMYHOro 06C/yroByBaHHA i po3pa-
XOBYKTb CbOrofHi Ha yBary, KOH(iAeHLiiiHICTb, cniB-
YyTTA, PO3YMIHHA 3 GOKY NMepcoHasy Ta iHLLi BaX/UBI
acnekTu, Wo Tex, 3a pekoMmeHpauismmn BO3, € cknag-
HUKaMW SIKOCTI MegUyYHOi ONOMOrn; M>XOCOOWUCTI Bifl-
HOCWHMU, iHdpacTpyKTypa Ta komdopT [11, c. 8].

3a «TPUKYTHOI» MOZE/NII0 MapKEeTUHry Mocsyr
®. Kotniepa pO3BMHEHi 30BHIlLHI KOMYHiKauii nig-
npuemcTBa AafyTb 3Mory chopmyBaTu CnpusTanee
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Meouynuii nepconan 3 ocobucmicHumu
Xapaxmepucmukamu, SHaHHAMU Md
npogeciinumu HaguuKamu

Hemamepianoui cxnaonuxu

Ksaridikaris, 10CBi, KyIbTypa,
9yHHICTh, EMIIATIs TOLIO

Meouuna nocnyza, aka Hadiiena 3a2a1bHUMU, EKOHOMIYHUMU
ma MeouKo-couianbHUMU 6J1ACIUBOCHMAMU

Meouuna mexnika,

MeOuuHi mexHono2ii ma cmanoapmu

Mamepianvui cknaonuxu

OO6nanHaHHSA, IHCTPYMEHTAPIH,
MEJUKaMEHTH, TIOKyMEeHTaLlis

Puc. 1. MeguuHa nocnyra sik CYKynHiCTb NOACLKUX,
peyoBUX i HepeyoBUX CMNOXUBYUX BapToCTel

[Dxepeso: aBmopcbka po3pobka

iHpopmaLujiiHe none HaBKOIO HbOrO; BHYTPILLHI CTa-
HYTb YaCTMHOIO NPOLECY HafaHHA MeANYHUX NOCYT,
a iHTepaKTMBHI CTBOPSATb MOX/IMBOCTI AN K/TIEHTOO-
PiEHTOBAHOrO CepPBICHOro 06C/TyroByBaHHA [3, c. 107].

I3 BMLLEHABEAEHOrO 3aCTOCYBaHHSI NEBHWX Npu-
MomiB cepBiCHOro 06CNYroByBaHHS, K Hi6KM Hazoy-
[OOBYIOTbCA Haj, OCHOBHOK MEAMYHOK AiSNbHICTIO,
SK Hag, byHAAMEHTOM, — NPIOPUTET PO3BUTKY HOBOI
MoAeNi CUCTEMU OXOPOHU 3[4,0POB’A Y UiloMmy. MoxHa
CTBEPAKYBATH, WO npodieciiiHa AisnbHICTb Meauy-
HUX NPaLiBHUKIB y)Xe 3a4ae HeobxigHi yMOBU NOsiBU,
iCHyBaHHA i YCKNaAHEHHS CepBICHOI AisNbHOCTI
[6, c. 67]. MeguuHWiA NepcoHasl MOXe 3abe3neunTn
dbyHKUIOHaNbHWI acnekT SKICHOro cepBiCHOro obcsy-
roByBaHHS NalieHTIB, ane 3a YMOBW MpaBW/bHOIO
BMKOPWCTaHHS 404ATKOBOIO IHCTPYMEHTa MapKeTUHry
Customer service. BiH NOKAvMKaHW y pa3u 36inbWNTK
piBeHb 3a/10BOMIEHOCTI NaUieHTIB i TpaHcdopMyBaTu
B cebe HeobxifHi security Ta privacy, ski Tex € cknag-
HUKaMK SKOCTi MeAnYHOT AOMOMOIN. YHiKaslbHICTb Ta
HEMOX/IMBICTb KOMilOBAHHA — OCb XapaKTepUCTUKMU,
AKi fatoTb 3Mory nepetsoputu Customer service Ha
rO/IOBHY KOHKYPEHTHY nepe.ary, Lo BigpisHATAME
MeanuyHe NignpuMeEMCTBO Bif iHWKX [2, ¢. 69]. Y ioro
MeXax MPOMOHYETLCA CTaBUTU Haros0c Ha hopmy-
BaHHi «CU/IbHOT» OpraHisauiiiHol KynbTypu, sika 6e3
(piHAaHCOBUX BKNafeHb CNPOMOXHa 3fiCHIOBaTU
BM/IMB Ha IMi[X Ta pe3ynbraTu 4iafibHOCTI MeguyHoro
nignpuemctsa [5, c. 51].

MaTepia/lbHO-TEXHIYHWUIA ~ acnekT  CepBiCHOro
06C/yroByBaHHA MPOMOHYETbCA NiACMAUTK  BIAO-
MMM [04aTKOBUM IHCTpymMeHToM Physical evidence
(matepianibHi  cBigoutsa). [ANA nauieHTiB Baxk/u-
BMMU € YMOBW, B IKUX HAOAETLCA MefuyHa nocnyra,
060B’SI3KOBI  30BHILLHI AOKa3n (NiueHsis, cepTugi-
KaTtn) Ta fOo6pPOoBINbHI BHYTPIWHI (iHTep’ep, thipMmoBuii
CTWb, 061aAHaHHS, Haropoamn dpaxisLiB TOLLO).

o6 3'AcyBaT, Ha AKMX TOYKax BigdyBaeTbCA
B3aemofjis nignpuemMcTBa 3 nauieHTamy i sika Bif
Hei Buroga Ans 060X CTOpiH, AK 3pobuTu Mpouec
npuab6aBaHHA Ta CMOXMBAHHA MeOUYHMX MOCAyr
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MaKkCMMasibHO KOMPOPTHUM 3a iCHyH4Oi X Heba-
XaHOCTi, HeobXigHO (hopmMariizyBaTM OCHOBHiI Mpo-
Luecu, npoueaypu Ta iHWI NOCMiAO0BHI Aii CTBOPEHHS
MeAMYHUX MOCNYr Y pamkax BuOyAyBaHOro naHutora
KOHTaKTIB (SK BigobpaxeHHs cnocobiB MeanyHOro
o6cnyroByBaHHs). KoxHuii npouec Toai nepebysa-
TMUME B KepoBaHWX YMoOBax, fki 3abe3neuyrTbcs
LWASXOM NPOBEAEHHA HeoOXigHMX BUMIpHOBaHb Ta
KOperyBasibHUX [fjil, a TakoX YCTaHOB/IEHHS MOBHO-
BaXXeHb, Bi4NOBIAaNbHOCTI Ta KpUTEPIIB OLiHIOBaHHS
pe3ynbTaTyBHOCTI. |HWUMKX cnoBamu, BUKOPUCTATU
MOX/IMBOCTI A04aTKOBOrO iHCTpymMeHTa Process i Ha
10ro OCHOBI BNpPOBaAKyBaTK Pi3Hi CydyacHi TeXHONOoril
ynpas/iHHSA.

Pesynstatn npoBefeHOro NOPIBHA/ILHOIO eMni-
PUYHOTO AOCNIMKEHHS LWOAO0 PIBHA AKOCTI MeAWUYHOT
JONoMOory B MPUBATHUX Ta KOMYHa/IbHMX 3aknafjax
M. XKutomupa nigTBepauan rinotesy npo HeO6XigHICTb
3AiACHEHHS BifOKPEM/IEHOI OLIHKM SKOCTI MeguyHOT
nocnyrn ik Buay AisifibHOCTI Ta cepBicy 06CyroBy-
BaHHA 3 METO MPUIAHATTA BiANOBIAHWX MapPKETUH-
roBMX pilleHb. 30KkpeMa, 78% onuTaHux nalieHTiB
NPUBaTHUX K/iHIK BUSABUNCA NOBHICTIO 3a/0BOJIEHI
piBHEM SAKOCTI MeAWYHUX NOCNYT, a pewTa 22% — He
MOBHOIO MIpPOI0 Yepe3 HarpaB/fieHHS Ha MOX/IMBO
3aliBi [04ATKOBI [OPOroBapTiCHI  AOCAIMKEHHS Ta
yepes iHWi npuumHK. MNpu upbomy 94% pecnoHaeH-
TiB MOBHICTIO 3a4,0BOJIEHI CEPBICOM 06CNYroBYBaHHS:
MOX/IMBICTIO 3anMcaTncs Ha NOTPiGHMIA Yac, CTaB/eH-
HAM nepcoHany A0 nauieHTa, 3PY4YHICTIO BHYTPILL-
HbOro nepecyBaHHA (Bce, WO NOTPIGHO NiATArYeTbCA
[0 KieHTa), KoMGOPTHUMN YMOBaMu NepebyBaHHs Y
KAiHiLi. IHWi 6% onutaHWx ykasanu Ha 36inbLieHHA
yacy ouikyBaHHs npuitomy (/AMOBIpHO, 4Yepes3 nif-
BULLEHWI NOMUT HacefleHHs Ha MNOoC/yry HasiTb 3a
onnaTty, 3 METOK eKOHOMII Yacy).

BogHouac y Micbknx nonikniHikax 67% onutaHmx
3aMLWLINNUCA NOBHICTIO 3a4,0BOMIEHI HAA4AHOK NOC/y-
roto, 29% — He 30BCiM | 4% 30BCiM HEO HE3a10BOJIEHI.
Ane Tinbkn 18% ycix pecnoHAeHTIB 3a0BONEHI PiB-
HeM cepBicy 006C/1yroByBaHHS. 3a paHroBOO LLKa/10H0



B EKOHOMIKA TA YIPABJIIHHA M AMPUEMCTBAMUN

PECMOHAEHTM B MEpLly 4Yepry BKasasin Ha iCHyo4y
npo6nemy MiKOCOOBUCTICHUX BIAHOCUH Y CUCTEMI
«nepcoHasn — nauieHT», a gani — 3Ha4Hi BUTpaTu vacy,
He3py4HICTb MapLUpyTiB nauieHTa, HanpaB/ieHHS Ha
nnatHi  KAiHIKo-AjarHOCTUYHI - AOCMIAKEHHS, nNoraHi
CaHiTapHO-No6yTOBI yMOBW. TOOGTO OCHOBHI MpoO-
61eMu KpUITLCA He Y KBavlidhikalii MeguyHoro nep-
COHasly, a B «CTapiii» mogeni cTaB/eHHS A0 NauieHTa
i HeakicHoMy cepBici 06c/yroByBaHHs. HaranbHO €
notpeba y po3pobneHHi cTaHaapTiB sIKicCHOro o6cny-
rOByBaHHSs Naui€HTIB A1 BCIX KaTeropii nepcoHasty
MeAMYHOro HeKOMepUiiHOro MiANPUEMCTBA.
BUCHOBKM 3 MPOBEAEHOI0 AOCAIAKEHHS.
OTXe, KOXHe MeauyHe MiAnpMEMCTBO Mae Bpaxo-
BYBaTW CBOI L/, hopmyBaTtm i1 3aCTOCOBYBaTK CBIld
YHIK&/IbHUIA KOMMNEKC MAapKETUHTY, KW J0NOMOXe
yrnpasisaTy BUOGOPOM CMOXUBAYIB MEeLNYHUX MOCHYT.
OCHOBOK SIKICHOrO MeAMYHOro 06CNYyroByBaHHS €
nepcoHas, 3acobu i ymMoBM OBC/YroByBaHHS, TOMY
BO6auaeTbCA AO0LiIIbHUM BUKOPUCTaHHS MoAeni KoMn-
nekcy MapkeTuHry 7P+Cs, sika BK/OYae CyyacHuii
IHCTPYMEHT npojaxy MeauyHux nocnyr Customer
service. MegnyHuii nepcoHas1 Mae 6aynTn nayieHTa
AK KNi€HTa, sIK OCOOMUCTICTb i3 KOHKPETHUMW MOTpe-
6amu Ta 3anutamu. Big BigNOBIAHOCTI MiX O4YiKyBaH-
HAMW NaUieHTIB LWOAO0 3a40BOJMIEHHSA iXHIX NMOTPeo i
CMPUIAHATTAM HUMM MNpoUecy Meau4yHOro 0O6C/yro-
BYBaHHS NPsIMO 3a/1€XWNTb YacTka 06CyroByBaHOro
PVIHKY MeAMYHOro HEKOMEPLAHOIO NignpruemMcTaa.

BIBMIOrPA®IYHNIA CMINCOK:

1. bopuceHko O.C., Tabauyk H.O. TeopeTuuHi
OCHOBM Ta €BOJOLiA PO3BUTKY KOMIJIEKCY Mapke-
TuHry. CxioHa €8pona: eKoHomika, 6i3Hec ma yrnpas-
JiHHSA. 2018. Bun. 3(14). C. 134-141. URL : http://
www.easterneurope-ebm.in.ua/journal/14_2018/24.pdf
(nata 3BepHeHHs: 03.01.2020).

2. 3avka B. CepBuC Kak MHCTPYMEHT B Mpofaxax
yCnyr MefuUMHCKOrO LUeHTpa. [lpakmuka ynpas/iHHS
Meoduy4HUM 3aknadom. 2016. Ne 10(68). C. 68-72.

3. IeaHoBa J1.0., Cemak b.B., BoB4yaHcbka O.M. Map-
KETUHI NOCAYr : HaBYas/lbHWIA NOCi6HWK. JbBiB, 2018.
508 c.

4. KywHup E. Kak ncnonb3oBatb TOYKM KOHTaKTa C
KIMeHTOM, 4Tobbl MoBbicUTb npogaxu. URL : https:/
texterra.ru/blog/kak-ispolzovat-tochki-kontakta-s-
klientom-chtoby-povysit-prodazhi.html  (gata  3Bep-
HeHHs1: 03.01.2020).

5. lucesny C.I. Micue i ponb KOpNopaTuBHOI Ky/b-
TYp¥ B rocnogapcbkomy mMexaHi3Mmi nignpuemcrea. Jep-
)xaga ma pezioHu. Cepisi «kEKkoHOMIKa ma nionpueMHu-
ymso». 2018. Ne 2(101). C. 49-52.

6. Mantok /1.M., Bapunaes O.M., 3ionkoecbka A.B.
Cepsiconoria Ta cepBicHa AiSNbHICTb : HaBYas/IbHUIA
noci6HuK. Xapkis : XAYXT, 2009. 211 c.

7. Miwyk A.A. [HCTpyMeHTasIbHI cTparterii Mapke-
TUHTY 3aK/afly OXOPOHY 3[0pOB’sl. EKOHOMIKa i OpeaHi-
3ayisi ynpasniHHs. 2017. Ne 2(26). C. 120-131.

8. Mpo cxBaneHHs1 KoHuenuii pechopmmn chiHaHCy-
BaHHA CUCTEMW OXOPOHW 340POB'A : POo3nopsmKeHHs

Big 30 nuctonaga 2016 p. Ne 1013-p / KabiHeT MiHi-

cTpiB  YkpaiHn. URL : https://zakon.rada.gov.ua/
laws/show/1013-2016-%D1%80 (gata  3BEPHEHHS:
06.01.2020).

9. lMpo 3aTBepAXeHHA BUMOr [0 Hajasaya nocnyr 3
MeMYHOro 06CNYroByBaHHA HACENEHHS, 3 SKUM r0M0-
BHUMMW PO3NOpASHMKamMy OHOIKETHUX KOLWITIB yknaja-
0TbCA [OrOBOPU NMPO MeAnyHe 06C/yroByBaHHS Hace-
neHHs : MocTaHoBa Big 28.03.2018 Ne 391 / KabiHet
MiHicTpis Ykpaiun. URL : https://zakon.rada.gov.ua/
laws/show/391-2018-%D0%BF  (gata  3BepHEeHHS:
06.01.2020).

10. MNopTep M. KoHKypeHTHOe npenmyLLecTBo. Kak
[OCTVYb BMCOKOrO pesynbrara u 06ecneynTb ero ycToi-
ymBocTb. Mocksa, 2006. 715 c.

11. KOHTpO/Ib AKOCTi MEAUYHOI AOMOMOrM Ha PiBHi
3aknafy OXOpOHU 3[0POB'A : METOAMYHI pekomeHaaLi /
I.M. Porau Ta iH. ¥xropog, 2014. 48 c.

12. Cepxyk A.B. KOMNAEKC MapKETUHTy Ha PUHKY
OXOpPOHM 3A0poB'A. Haykosull BiCHUK [10/ImaBcbKO20
yHiBEpCUMemy eKoHoMiku i mopaisni. Cepisi «EKOHO-
MigHi Hayku». 2015. Ne 2(71) C. 23-28. URL : http://
nbuv.gov.ua/UJRN/Nvpusk_2015 2 5 (pata 3Bep-
HeHHs: 10.01.2020).

REFERENCES:

1. Borysenko 0.S., Tabachuk N.O. (2018) Teo-
retychni osnovy ta evoljucija rozvytku kompleksu
marketynghu [Theoretical foundations and evolution
of the development of marketing complex]. Sxidna
Yevropa: ekonomika, biznes ta upraviinnya [Eastern
Europe: economy, business and management] (elec-
tronic journal), vol. 3, no 14, pp. 134-141. Available at:
http://www.easterneurope-ebm.in.ua/journal/14_2018/
24.pdf (accessed 03 January 2020).

2. Zaika V. (2016) Servis kak instrumentv prodazhakh
uslug meditsinskogo tsentra [Service as a tool in sales
of medical center services.]. Practice of medical institu-
tion management, vol.10 no 68, pp. 68-72.

3. lvanova L.O., Semak B.B., Vovchansjka O.M.
(2018) Marketyngh poslugh

[Marketing services]. Lviv: Lviv Trade and Economic
University. (in Ukrainian)

4. Kushnir E. (2019) Kak ispol'zovat' tochki kontakta
s klientom, chtoby povysit' prodazhi [How to use cus-
tomer contact points to increase sales]. Available at:
https://texterra.ru/blog/kak-ispolzovat-tochki-kontakta-
s-klientom-chtoby-povysit-prodazhi.html (accessed
03 January 2020).

5. Lysevych S.H. (2018) Mistse i rol korporatyvnoi
kultury v hospodarskomu mekhanizmi pidpryiemstva
[The place and role of corporate culture in the eco-
nomic mechanism of the enterprise]. State and regions.
Economy and Entrepreneurship Series, vol. 2, no 101,
pp. 49-52.

6. Maliuk L.P., Varypaiev O.M., Ziolkovska A.V.
(2009) Servisolohiia ta servisna diialnist [Servysology
and service activities]. Kharkiv: KSUKB (in Ukrainian)

7. Mishchuk A.A. (2017) Instrumentalni stratehii
marketynhu zakladu okhorony zdorovia [Instrumental
strategies of marketing of health care institution]. Eco-
nomics and management organization, vol. 2, no 26,
pp. 120-131.

163




IHOPACTPYKTYPA PUHKY

8. Rozporiadzhennia Kabinetu Ministriv  Ukrainy
“Pro skhvalennia Kontseptsii reformy finansuvannia
systemy okhorony zdorovia” [Order of the Cabinet of
Ministers of Ukraine “On the approval of the Healthcare
Financing Reform Concept”]. (n.d.) zakon.rada.gov.ua.
Retrieved from: https://zakon.rada.gov.ua/laws/show/
1013-2016-%D1%80 (in Ukrainian)

9. Postanova Kabinetu Ministriv Ukrainy “Pro zat-
verdzhennia vymoh do nadavacha posluh z medych-
noho obsluhovuvannia naselennia, z yakym holovhymy
rozporiadnykamy biudzhetnykh koshtiv ukladaiutsia
dohovory pro medychne obsluhovuvannia naselen-
nia” [Decree of the Cabinet of Ministers of Ukraine “On
approval of the requirements to the provider of public
health services, with which the main spending units
of the population enter into contracts on public health
services”. (n.d.) zakon.rada.gov.ua. Retrieved from:
https://zakon.rada.gov.ua/laws/show/391-2018-
%D0%BF (in Ukrainian)

Bunyck 39. 2020

10. Porter M. (2006) Konkurentnoe preimushchestvo.
Kak dostich’ visokogo rezul'tata i obespechit' ego ustoy-
chivost'. [Competitive advantage. How to achieve a high
result and ensure its stability]. Moscow: Alpina Publish-
ers. (in Russian)

11. Rohach I.M., Slabkyi H.O., Kachala L.O.,
Pohoriliak R.Yu., Kachur O.Yu., Kartavtsev R.L. Kontrol
yakosti medychnoi dopomohy na rivni zakladu okhorony
zdorovia. Metodychni rekomendatsii (2014) [Control of
medical care for the Rivhe Health Protection Mortgage.
Methodical recommendations]. Uzhhorod. (in Ukrainian)

12. Serzhuk A.V. (2015) Kompleks marketynhu na
rynku okhorony zdorovia. [Healthcare Marketing Com-
plex] Naukovyi visnyk Poltavskoho universytetu eko-
nomiky i torhivli. Seriia: Ekonomichni nauky [Scientific
Bulletin of Poltava University of economics and trade.
Series: Economic Sciences] (electronic journal), vol. 2,
no 71, pp. 23-28. Available at: http://nbuv.gov.ua/UJRN/
Nvpusk_2015 2 5 (accessed 10 January 2020).



