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I3 PO3BUMKOM PUHKOBUX Ma KOHKYPEHMHUX
BIOHOCUH 1UMaHHs1 No3UYIOHyBaHHsI 6peHOy
cmasio akmyasibHUM. Mema cmpameaii no3uyj-
OHyBaHHs1 No/isizae y momy, wjob cghopmysamu

fo3uUyito 3 ONMUMA/TbHUM 38'SI3KOM  MPOOYKUIT

ma yiHu, sika 6yde npusabausa 07151 croxusadya
i Mpu3sede 3poCmaHHs MPUGYMKIg. 3a80t0BaHHS
MEeBHOI 4aCMKU PUHKY € OCHOBHUM YUHHUKOM
ydasioi MapkemuHeoBoi cmpameaii, sika 3asne-
KUMb B8i0 CU/IU  MO3UYIOHYBaHHSI NPOOYKYIl i
MapKemuHao8ux Oili KomraHii. [1o3uyioHyBaHHs
KOMIaHii — ye po3pob/ieHHs: ma 3akpin/ieHHs
reBHo20 06pa3y bpeHdy Yu KoMMaHil y csido-
mocmi  Mokynuig. [1o3uyjoHyBaHHs1 doromMazae
38epmamu ysazy came Ha YHiKa/lbHi pucu npo-
OyKmy 4u roc/siyau ma o0ae 3Moagy BIOpIZHAMU
lio2o Bi0 KOHKypeHmis. Y pobomi po3e/isiHymo
rpoyec Mo3uyioHysaHHs 6peHdy ma cmpame-
2it0 Mo3uyioHyBaHHSI. BIO0BpaeHo aseopumm
IHMeepoBaHUX MapKemuH20BUX  KOMyHikayiti
Yy no3uyioHyBaHHi 6peHdy. Bu3HayeHo K-
4oBi Kpumepii eghekmuUBHO20 MO3UYIOHYBaHHS
6peHdy. OrnucaHo fpoyec po3pob/ieHHs cmpa-
meaii Mo3uyioHysaHHs1 KomnaHii. Ha ymosax
mpupigHeBoi Mooesii  MO3UYIOHYBaHHST  PO3po-
671eHO cmpamezito Mo3UyioHyBaHHs 3a 3acmo-
cyBaHHs1 noemanHo modesnieli X-Y-Z, I-D-Y, a-b-e.
KniouoBi cnoBa: 6peHO, M03UyiOHyBaHHSI,
6peHOuHe, cmpameais, Yi/bosull PUHOK.

C pazsumueM pPbIHOYHbIX U  KOHKYPEHMHbIX
OMHoweHull BoNpoC rMo3UYUOHUPOBaHUSI BpeH-

0a cman akmyaibHbIM. Lless cmpameauu
03UYUOHUPOBaHUSI COCMOUM B8 MOM, 4Ymo6b!
cghopmuposamb MO3UYUK C OIMuMa/IbHoU CBsi-
3b10 MPOOYKYUU U UeHbl, Komopasi 6ydem npu-
s/iekame/ibHa 07151 nompebumens u npusedem
K pocmy 0oxodos. 3agoesaHue orpedesieHHol
00/1U pbIHKA SIB/ISIEMCST OCHOBHBIM (haKmopom
yenewHol MapkemuHz2080U cmpameauu, Komo-
pasi 3agucum Om Cu/bl MO3UYUOHUPOBAaHUSI
MPOOYKYUU U MapKemuHz08bIx 0elicmsuli KoM-
naHuu. [1o3uyuoHUpOBaHUe KOMMaHUU — 3mo
paspabomka U 3akper/ieHue onpeoeseHHo20
obpasa 6peHoa wiu KOMMaHUu B8 CO3HaHUU
rokynamersedl. [Mo3uyuoHuUpoBaHuUe romo2aem
obpawams BHUMaHUE UMEHHO Ha YHUKasIbHbIe
uepmel fpodykma uau ycsiyeu U ro3sosisiem
omyiuyams €20 Om KOHKypeHmos. B pabo-
me paccMompeH npoyecc Mo3UyUOHUpPOBa-
Hus1 6peHda, cmpameauto Mo3ULYUOHUPOBAaHUSI.
OmpaxeH a/120pumm UHMe2pupOBaHHbIX Map-
KemuHa08bIX KOMMYyHUKayuli 8 MO3ULUOHUpPOBa-
Huu 6peHoa. OnpedenieHbl KTYesble Kpumepuu
3¢hgheKmuUBHO20  MO3UYUOHUPOBaHUST  BpeHoa.
OnucaH npoyecc paspabomku cmpameauu
M03UYUOHUPOBaHUSI  KoMnaHuu. Ha ycrosusix
mpexyposHesoli MoOe/u  MO3UYUOHUPOBAHUST
paspabomaHa cmpameausi Mo3uyUOHUPOBaHUSI
fpu NpuMeHeHuU roamarHo mooenel X-Y-Z,
I-D-Y, a-b-e.

KntoueBble cnoBa: 6peHd, Mo3UyUOHUpPOBaHUe,
6peHOuHz, cmpameausi, 4es1esoll PbIHOK.

With the development of market and competitive relations, the issue of brand positioning has become relevant. During the period of information saturation, it
becomes more difficult for the consumer to remember and analyze the messages about the goods and services provided to him. Brand positioning is neces-
sary for young companies and brands that want to enter new markets or increase their market share. To do this, you need to choose a specific positioning
strategy that will help increase competitiveness and attract loyal customers. The purpose of the positioning strategy is to form a position with an optimal link
between products and prices, which will be attractive to the consumer and will lead to increased profits. Gaining a certain market share is a major factor in
a successful marketing strategy, which depends on the strength of product positioning and marketing activities of the company. Company positioning is the
development and consolidation of a certain image of a brand or company in the minds of customers. With this powerful marketing tool, you can strengthen
your company's competitive position in the marketplace. Positioning helps to pay attention to the unique features of a product or service and allows you
to distinguish it from competitors. Lack of guidelines does not allow building effective communication with consumers. Huge budgets are spent on flashy,
but ineffective advertising and aggressive promotion. Brand positioning allows you to successfully develop your business in a highly competitive environ-
ment. With a clear business concept, you can see the competitive advantage of your product and strengthen your market position. Developing a brand
positioning concept allows you to identify and convey to the audience the main advantages of the brand. A well-crafted communication message creates
a positive perception of the product. Through positioning, you can define and articulate brand values, as well as consolidate strong positive associations
among potential buyers. The paper considers the process of brand positioning, positioning strategy. The algorithm of integrated marketing communications
in brand positioning was reflected. The key criteria for effective brand positioning are identified. The process of developing a company positioning strategy
is described. On the terms of the three-level positioning model, a positioning strategy has been developed, using the X-Y-Z, I-D-Y, a-b-e models in stages.
Key words: brand, positioning, branding, strategy, target market.

MocTaHoBKa Npo6nemu. B ymoBax BMCOKOI KOH-
KypeHLUil, [e Ha OJHOro CrnoxuBaya MNpPeTeHayTb
[ECSATKM BpEeHAIB 3 aHaNOrYHUMKM ToBapamm Ym Nocy-
raMu, KOMMaHii BaXXKO BMPAa3UTU CBOI KOHKYPEHTHi
nepesarn. s Toro wo6 ToBap BUAIMABCS 3-MOMIX
iHLUIMX, NOTPIGHO PO3POBUTU YiTKY CTpaTerito no3ui-
OHYBaHHS KOMMaHii, ue AacTb 3MOry 4iTKo Chopmy-
BaTW acoujauii, a Takox chokycyBaTu Ail MapKeTUH-
roBMX KOMYHiKaLii Ha OCHOBHI BUrogy cnoxusaya [1].

AHani3 ocTaHHiX gocnigpkeHb i nNy6ikauii.
Mpouec No3muioHyBaHHSA TOBapy Yu NOCAyry 3aiiMae
barato vacy Ta noTpebye [AeTa/IbHOr0 BUBYEHHSA
BnogobaHb CroxuBadiB Ta puHKY. MuTaHHAMKU Map-
KETUHIroBOT cTparerii, No3uLiOHYyBaHHA, GPEHANHTY B
Lislomy 3aiimasiacsi Besimka KifibKiCTb aBTOpPIB, cepes
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Hux — B.H. JjomHuH, C.A. CTapos, [. Aakep Ta b6arato
iHWKX. MpoTe CbOorogHi NUTaHHA cTpaTerii No3uULioHY-
BaHHA nopTtdens 6peHaiB 3a/MWLAETbCA Ha onpa-
L|OBaHHI.

MocTtaHoBKa 3aBAaHHA. MeTOK A0CNIMKEHHS €
PO3p06/EHHS Ta aHani3 cTpareriii No3uLioHyBaHHS
KOMNaHili, po3rnsag KI4YoBUMX KPUTEPIiB edekTms-
HOrO MO3ULIOHYBaHHS, BU3HAYEHHST Npouecy Mno3uui-
OHyBaHHSA KOMNaHii, ONuC iHTErpoBaHMX MapKEeTUH-
rOBMX KOMYHIKalii Ta po3po6reHHA anroputmy ix
KepyBaHHs.

Buknag OCHOBHOrO Martepiasnly AOCHioKEeHHS.
Mo3uuioHyBaHHA TOBapy Ha PUHKY — Lie MapKETUHTO-
BMIA npouec, KM fae 3MOory BuM3HauMTn edpek-
TVMBHY MO3ULIK0 KOMMaHii Ha pUHKY. MO3ULiIOHYBaHHS
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TOBapy 4M MOCNYIY Ha PUHKY BBAXAETbCA Mnep-
Wwum etanoMm popmyBaHHSA cTpaterii MpocyBaHHS,
fornomMarae BU3HAUUTU NPAMUX | HENPAMUX KOHKY-
PeHTIB | po3paxyBaTu YiTKy Lifib Y AOBrOCTPOKOBIN
nepcnekTusi [5].

dopmyBaT! MNO3MLIOHYBaHHA MOTPIOHO AK A4
KOMNaHili, Tak i AN oKkpemux ToBapiB. KoxeH ToBap
B ACOPTUMEHTHI rpyni KOMnNaHii MOBWHEH MaTu
CBOIO YiTKy NO3WLiI0, fKa He NepeLuKo/pKaTnMe OCHO-
BHOMY MO3MLiOHYBaHHIO KOMMaHii. Mo3unuioHyBaHHSA
BaXK/IMBE /19 PUHKY MOC/Yr, Ae ToBap — Le Hema-
Tepia/IbHUIA aKTWB, KU CNOXMBa4vy i Tak BaKKO
iAeHTndiKyBaTu.

Kntoyosi kpuTepii etpeKTBHOro No3unLioHyBaHHS:

1. Bgana no3uuisi — cTaH, KUl gae 3mory komna-
Hii 3a6e3MeunTn BUCOKWIA piBEHb NMPOAaxiB Ta npu-
BYyTKY B YMOBaX XXOPCTKOI KOHKYpeHLU;ji.

2. BIOMIHHICTb BIif, KOHKYpeHTiB — Ansa dhopmy-
BaHHA cTparerii nNo3uLioHyBaHHA MOTPIGHO 3p06uUTH
aHasi3 ysiB/ieHb CMoOXMBa4yiB NPO TOBApW KOHKYPEH-
TiB, W06 Po3pobuTK BiNbL BUTiHILLT yMOBU Ta edhek-
TVMBHO BUAINUTI CBOIO NMPOAYKLHO.

3. MigBULWEHHA LIHHOCTI — NPOAYKLiA KOMMNaHii
MOBMHHA 6a3yBaTUCHA Ha BUTgHWUX A1 CNOXMBada
0COGMMBOCTSX. Y HeratMBHOMY KJ/IHOYi HaBiTb ygane
NMO3ULOHYBaHHA HE MpPUHECEe O4iKyBaHOro pesysb-
TaTy. CnoxuBay BOMoAiTMME TiE iHGopMaLli€to, Lo
X04ue KOMMaHisl, NpoTe He Byae oro Bubuparu.

4. I0BrOCTPOKOBICTb — OCKi/IbKM MNO3ULIIOHYBaH-
HSl — Lie CK/TaZHWUI | OBIWiA NpoLec, B1acTMBOCTI NPo-
[OyKUiT MOBUHHI 36epiratnca 1a 6yTn akTyaslbHAMU Ha
NpoTA3i N'ATU POKIB, AKWO He bifbLue.

5. MNpaBusibHe OOKYCYyBaHHS — MO3MLiOHYBaHHS
6peHay NOBMHHO GYTW LIMICHAM Yy KOXHOMY iHCTpY-
MEHTI KOMMNJIEKCY MapKeTUHTY, TO6TO Mae npautoBaTtu
OfiHaKOBe MO3WLiOHYBaHHSA B pek/iaMi, y B/1acTuBoC-
TAX NPOAYKL,T, LiHi Ta Micusax 36yTy ToBapy.

Bapto 3a3Hauuth, WO Ha crTagii hopmMyBaHHSA
cTparerii No3nLioHyBaHHS NOTPIGHO BU3HAUNTK O6'EKT
MO3MLOHYBaHHA — OKPEMMI MPOAYKT UM BCKO KOoMna-
Hito. Big BM6oOpY 06'eKTa 3a/1€XNTb KIHLEBUIA GHOOXKET
iHBeCTMLi KoMnaHii. Mo3unLioHyBaHHS KOMNaHii noTpe-
Oye OfHi peksiamHi KOLTW Ha Mocui 04HOro Habopy
BNACTMBOCTEN NpOAYKL,i, BiANOBIAHO, NO3MLiOHYBaHHS
OKPEeMOoro NPOAYKTY — iHLIOro, B6iflbLL LLXMPOKOrO.

HuHI GiNbLIICTb KOMMAHI 3acTOCOBYE Miaxiag, ABO-
CTOPOHHbLOTO 6peHAnHrY — POPMY€E OAHOYACHO CTpa-
Terito NO3ULIOHYBaHHS A1 KOMMaHii Ta ToBapis.

Mpouec po3pobneHHs cTparterii NO3ULiOHYBaHHS
noTpibHO nepedyciM po3noyaty 3 aHanily Ta cer-
MEHTYBaHHS pUHKY. Y Tabn. 1 npeacrasnieHo npouec
NO31LiOHYBaHHA KOMMNaHi.

Micns doopmyBaHHA YiTKOI cTpaTerii No3uLioHy-
BaHHA MNOTPIGHO NPOBOAMTU MOHITOPUHI Ta PO3PO-
6NATU MalbyTHI TaKTUKN AN BUSIBNIEHHS HEOONiKiB
Ta X KOpUryBaHHs 419 BLAIOM0 MO3ULIOHYBaHHS
ToBapy i i0ro MiATPUMaHHS.

[ns nocuneHHs nosuuii 6peHay Ha pUHKY Heoo6-
XiAHO cdhopmyBaTV CTpaterito ior0 NpPOCYBaHHS.
[o cTparterii no3uuioHyBaHHA nopTtdens 6peHaiB
6yae 3a/ly4eHO KOMMJ/IEKC IHTErpoBaHNX MapKETUHTO-
BUX KOMYHikaLili (IMK).

[HTerpoBaHi MapKeTVHroBi KOMyHiKaLjii — ue B3a-
emMopfisi i B3aEMOLONOBHEHHA Pi3HUX 3a (OpMOKo
KOMYHIKaLI, 3a SKMX KOXHA 3 HUX MOBMHHA O6yTn
iHTerpoBaHa 3 iHLWUMW IHCTPYMEHTaMU MapKeTUHry
i migKpinneHa HAMKW ANst AOCATHEHHS MaKCMMaslbHOT
edekTBHOCTI. IMK noeaHyTb yBeCb npouec map-
KETVHIOBMX KOMYHiKaUii: peknamy, ynakoBky, CTUMY-
noBaHHA 36yTy, PR, 34iiCHIOIOTL MapKeTMHIOBI NOBI-
JOM/IEHHS, AKI gonomaralTb BMKOHATU MOCTAaB/EHI
uini [2].

MoxHa ckazatu, o IMK € BigobpaxeHHsiM cTpa-
Terii No3uuioHyBaHHA KOMMaHii N0 BiAHOLIEHHIO A0
LinboBMUX cnoxusadis. [na edpeKTMBHOIO yrnpasiHHA
noptgoenem OpeHAiB 4acTo BUKOPUCTOBYHOTH IMK
y 3arasibHiin nporpami 3 MO3MLIOHYBaHHS KOMMAHii.
[na nobypoBu mogeni npocyBaHHsA 6peHay 3a Aomno-
MOTOK MO3MLOHYBaHHA PO3POOMMO a/lfOpUTM Kepy-
BaHHA IMK (puc. 1)

[anunii anroputm cnyrye BUXigHOKW — 4yacTu-
HOK PO3PO6/IEHHA cTpaTerii MO3ULOHYBaHHSA, e
peTesnibHO PO3I/ISHYTO MporpamMu 3 peknamu, naoénik
piNeiiLwH3, NnepcoHasIbHNX NPOAaXiB, CTUMY/HOBaHHS
30yTy Ta iH.

Ha ymoBax TpupiBHEBOI MoAeni NO3ULiOHYBaHHS
pPO3po6UMO CTpaTerito No3KMLiOHYBaHHS, Ska cknagja-
TUMETLCA 3 TaKUX eTanis:

1. Bu3dHayeHHs Has1eXXHOr0 KOMIMJIEKTY KOHKYPEHT-
HOI NpoAyKLji, Ska 06CNYroBye LifIbOBUA PUHOK.

Tabnmya 1
Mpouec po3po6aeHHA cTpaTerii No3uLiOHYBaHHA KOMMNaHii
KpuTepii BUSHa4YeHHs
LLinboBUiA puHOK TOTOUHE NONOMKEHHS Mo3nuioHyBaHHs Crpareris MOHITOpPUHT

KOoMMNaHii

No3MLiOHyBaHHS

CermMmeHTyBaHHS Po3ymiHHA TOBapy

MapKkeTuHroBi
[OCNIMKEHHS

KoHTponb Hag,

iNbOBUIT PUHOK >
U P cTparerieto

AHani3 moxnueocTeit | Fon0BHI 0COBANBOCTI

OujiHKa peasibHuX

Mpouec

CErMeHTy KOHKYPEHTIB MOX/IMBOCTEA NO3NLOHYBaHHS

P . . . RTB (reason to MalibyTHS TakTUka
Bn6ip winboBux [0N0oBHI 0COGNANBOCTI KoHuenujs believz(a) HoVuMHA y

CErMeHTIB PVIHKY NO3uL,iOHyBaHHS P

LOBIpATU BpeHay

[kepeno: po3pobseHo aBmopom Ha OCHOBI [3]
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Llini komnaHii

Crpareria no3uuioHyBaHHsi nopTdenem 6peHais

v

Llini - CtpaTeria - Cnocib npocyBaHHsi

OuiHKka MOXNMBOCTEN KOMMaHii;

l

—

ToBapu

LliHoyTBOpEeHHS

306yToBa

Komnnekc mapkeTuHrosux komyHikauin (KMK)

PeknamyBaHHs - CTumynioBaHHsa npogaxy - PR -
nepcoHanbHUM Npoaax
[MpamMun mapkeTuHr - Buctasku Ta aspmapkm -

Peknama (moka3s) Ha micui npogaxy - YnakoBka

v

BuaHayeHHs LinboBOro puHKy

Puc. 1. ANropuTM [0 KEpyBaHHSA iHTErpOBaHUMU MapPKETUHIOBUMM KOMYHiKaLismu

2. AHani3 CrpuUNHATTS KOHKYPEeHTHUX GpeHaiB 3a
[I0MOMOTOH0 K/THOHOBUX aTpubyTIB.

3. Br3HaueHHsa Micua Mapok y ToBapHiin kareropil
Ta CUAN TIXHIX NO3WLMA.

4. BusHayeHHs1 nosuuii 6peHgy BcepeauHi Bigno-
BiAHOT il TOBapHOI kaTeropii (mogenb X-Y-Z).

5. MigKkpecneHHs nepesar abo Burig, Wo «npoja-
HOTbCS» 3 KOMMJIEKTY HasaBHuX (Mogens I-D-Y).

6. 3HaxoMKeHHA Cnocoby 30cepemkeHHsA yBaru
(cbokycy) Ha nepesarax, WO npogatoTbcs (MoAesb
a-b-e).

7. dopMyBaHHA 3asiBKM NPO MO3WULII0 NPOAYKTY,
BUSIBMIEHHS MNPONO3uLilii WOoAO0 nojasblumx Aid Ta
peanizauisi cTparteril.

Mogenb nosuuioHyBaHHsA 6peHay X-Y-Z fae amory
3po6UTK 3aABKY MPO MO3WULLI0 Mapky i Bignosigae Ha
Taki MMTaHHSA:

— SKi BUroau Hajae crnoxusady 6peHs;

— LLO ABNsIE COOO0I0 6peHs;

— LiNbOBa ayauTopis bpeHay.

Mogenb |-D-Y — BigHOLWEHHA croxuBaya [0
6peHay — 3aNexnTb Bif TOro, SKi nepesaru Ta BUrogm
BiH MOXe oTpumaTu Micnsa NoKynky tosapy. PilleHHA
Nnpo MigKPecseHHa Burig M nepesar 6a3ytoTbCcs Ha
CNOXMBYMX MOTUBAX.

(Gl Bunyck 51. 2021

Mogenb a-b-e — faHuii MeTo, 30CepeKeHHs Ha
BUrogax OpeHAy Mpautoe Ha OCHOBI BiAMIHHOCTEW
B/1AaCTMBOCTEN MpoAayKTy (Pi3nyHI XapakTepuUCTUKK),
noro Burig (Te, WO MOTPebye CnoxuBad) i emouii
(BioUyTTA cnoxmBadya nig, yac yv nicsis Nokynku npo-
OyKTY). Ha paHomy eTtani noTpibHO BM3HaAYUTU, B
SAKOMY BUMNIAAI 3 BULLE NepesiivyeHnX XapakTepucTuk
NOTPIGHO NoKa3yBaTu BUroan GpeHay.

BUCHOBKM 3 nNpOBeAEHOr0 AOCHiMKEHHS.
koo 6 He Byna BMbpaHa cTpareris No3nLioHyBaHHSA
6peHAy, BOHa NOBUHHA 6a3yBaTNCS HA OCHOBI AEMOH-
cTpauii Burig, siKi OTPUMYE CnoXKmBaY MiCnsi NOKYMKM
TOBapy 4m NOCNYrin.

Ons  Toro wWo6 CTBOPUTM CWIbHWI GpeHA,
NOTPIGHO 4iTKO cdpopmyBaTy cTpaTerito  no3uuio-
HyBaHHS UbOro OpeHAay. [MpaBunibHE MNO3KULIOHY-
BaHHS BOJIOIE LIIHHOCTAMM Ta KpUTEpisiMU, sKi Hali-
GiNbl BaX1MBI ANns cnoxusaya. o3uuioHyBaHHS
O6peHOy — Ue cTpaTeriyHe MUC/IEHHS, OCHOBa AN
(hopMyBaHHA B3aEMOBILHOCUH MK CnoXmnBadyamu Ta
6peHaamu.
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