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Y cmammi po3kpumo meopemuko-MemoouYHi
acnekmu ¢hopmyBaHHsi ma po3sumKy cmpame-
2ii MapkemuHay nionpuemMcmsa y coyiasibHUX
mepexax (SMMS) sik Halibinibw Momny/sspHo20
mamako2o, W0 Mae no3umusHy OuHamiky wooo
BUKOPUCMaHHS Ii Pi3HUMU KOMNaHissMu Ha 6aza-
mbox puHkax. OKpecsieHo cymHicmb SMMS,
BU3Ha4YeHO Ooyi/ibHiCMb I BUKOpUCMAaHHS ma
Macwmab 9715 MionpueMCMB Pi3HO20 PO3MIpY.
LocnidxeHo makcoHomilo Knacugpikayii SMMS
| HaseOeHo MpukK/Iadu BUKOPUCMAHHST Makux
cmpameaili w000 Benukux 6peHdis. Hase-
deHo pisHuyto mMixx SMMS ma mpaduyiliHowo
MapKemuH2080K0 Cmpamegieto, KOpomkKo- ma
doseocmpokosumu yinsmu SMMS, a makox
IXHIO [epapxito.  3arporioHoBaHO asmopChbke
bayeHHs1 anzopummy pospobsieHHs SMMS,
OCHOBHI 0608 13K08i KOMMOHEHMU, sIKi MOBUHHA
micmumu maka cmpameeisi. HasedeHo emarnu
po3pobsieHHs: SMMS ma K/H0408UX PO3POOHU-
KiB y KOMMaHil, siKi MOXymb 6pamu y4yacmb y
I gpopmyBaHHI. HasedeHO OCHOBHI MOKa3HUKU
ehekmusHoOCMI, 3a SIKUMU MOXHa pobumu
BUCHOBKU W000 Ii' ycriwHOCMI, 8 MOMYy Huc/li
Kinbkicmb nionucHukis, ER, ERR, nido2eHe-
payito. Bu3Ha4eHo, WO KOHMEeHmM-MapKemuHa
y mexax SMMS sucmynae sik 0608’S3KOBO
bazamokaHa/ibHa MapkemuHaosa cmpameais,
sIKa BK/IOYAE MPU OCHOBHI CK/1ad08i YaCmuHu
(nacHe koHmMeHm, ou3aliH, t03abisimi) ma mMmae
csoi KPI. Takum 4uHOM, 3pO6/IeHO BUCHOBOK
npo me, wjo SMMS padukasibHO BIOPI3HIEMbLCS
BIO HasIBHUX K/1aCUYHUX MapkemuH208UX cmpa-
meaiti, npome He ¢hopmasizoBaHa Ha/IEXHUM
YUHOM Ma MOXe Mamu YHiKasibHy Cmpykmypy
3a/1eXHO BI0 NiONpUEMCMBa Ma PUHKY.
KniouoBi cnoBa: SMM, couia/ibHi - Mepexi,
SMMS, MmapkemuHz208a cmpameaisi, Uibosa
ayoumopisi, KPI.

B cmambe packpbimsl Meopemuko-memo-
duyeckue acnekms! (hopMUpPOBaHUST U Passu-

musi cmpameauu MapkemuHaa npednpusimusi
B coyuasibHbIx cemsix (SMMS) kak Haubosiee
MOMy/IIPHO20 U UMEWe20 MO/I0KUMESbHYIO
OUHaMuKy M0 UCMO/b30BaHUI0  Pas/IuYHbIMU
KOMMaHUSIMU Ha MHO2UX pbiHKax. Obo3Ha1YeHa
cyuHocmb SMMS, ornpedenieHa yenecoobpas-
HOCMb ee UCro/b308aHuUsl U macwmab 0715
npednpusimull  pasHo20 pa3mepa. Kccriedo-
BaHa makcoHomusi knaaccugbukayuu SMMS u
rpuBeoeHb! MpUMEPLI UCTO0/b308aHUST Makux
cmpameaull kacamesibHO KPYrHbIX 6peHO0s.
lpugedeHa pasHuya mexdy SMMS u mpa-
duyuoHHoli  MapkemuHzosol  cmpameauel,
Kpamko- u 00/120Cpo4HbIMU Yensmu SMMS, a
markxe ux uepapxusi. [ped1oxeHo asmopckoe
BuOeHue aneopumma paspabomku SMMS,
OCHOBHble  005i3ame/ibHble  KOMITOHEHMbI,
Komopble O00/MKHa CoOepamb makas cmpa-
meeusi. [lpusedeHbl amarbl  paspabomku
SMMS u k/o4eBbIX paspabomyukos 8 KOMna-
Huu, KOmopkle Mo2ym MPpuUHUMamb y4acmue
B ee hopmuposaHuu. lNpusedeHbl OCHOBHbIE
rokazamesiu aghghekmusHocmu, Mo KomopbIM
MOXHO Oeflamb B8bIBOObI O €e ycrnewHocmu,
B8 MOM Yuc/le KO/IU4eCcmso Moonucqukos, ER,
ERR, nudozeHepayusi. OrnpedesieHo, Ymo KOH-
meHm-mapkemuHe 8 rpedesnax SMMS sbicmy-
rnaem Kak Cmpo20 MHO20KaHa/lbHasl Mapke-
muH208as cmpameausi, Komopas Bk/oyaem
mpu OCHOBHble cocmassstoujue (CobcmseHHoO
KOHmMeHm, ousalH, ro3abu/aumu) u umeem csou
KPI. Takum o6pasom, coesiaH BbIBOO O MOM,
umo SMMS padukasibHO omyiudaemcsi om
CyWecmsyowux K1accudeckux MapkemuHao-
BbIX cmpameauli, 00HaKo He ¢hopmasiu3o8aHa
00/MKHBIM 06Pa3’oM U MOXem uMems yHUKa b+
HyI0 CmpyKmypy 8 3asucuMocmu om npeonpu-
SAIMUST U PbIHKA.

KntoueBble cnosa: SMM, coyuasibHble cemu,
SMMS, mapkemuHa08asi cmpameausl, yeresasi
ayoumopusi, KPI.

The article reveals the theoretical and methodological aspects of the formation and development of enterprise marketing strategy in social networks
(SMMS), as the most popular and has some positive dynamics in its use by various companies in many markets. The essence of SMMS is outlined,
the expediency of its use and scale for enterprises of different sizes are determined. The author determined that the SMM strategy is used as a part
of the marketing strategy of the enterprise, which, in turn, should be organically consistent with the company’s business strategy. The taxonomy of
SMMS classification is studied and examples of the use of such strategies for large brands are given. The difference between SMMS and traditional
marketing strategy is given, SMMS’ goals are short-term and long-term, as well as their hierarchy. The author’s vision of the SMMS development
algorithm is offered as well as the main obligatory components that such a strategy should contain. The stages of SMMS development are given,
which include defining the community concept, forming goals and objectives, defining KPI system, analyzing competitors and their content strategy,
as well as developing your own content strategy, choosing sites where the target audience is concentrated, drawing up a schedule using various
software products such as MS Project, Ganttpro and performance evaluation and adjustment campaigns. It also identifies key developers in the
company who can participate in its formation. The main indicators of efficiency, which can be used to draw conclusions about its success, including
the number of subscribers, ER, ERR, generation of leads, etc are given. It is determined that content marketing within SMMS acts as a mandatory
multi-channel marketing strategy, which includes three main components: actually content, design, usability and has its own KPI, such as viewing
time, listening, rejection rate, likes, sharing, comments, clicks and conversions. Thus, it is concluded that SMMS is radically different from existing
traditional marketing strategies, but is not properly formalized and may have a unique structure, and companies can have their own unique experi-
ence building SMMS depending on the company and the market.

Key words: SMM, social networks, SMMS, marketing strategy, target audience, KPI.
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IHOPACTPYKTYPA PUHKY

MoctaHoBKa npo6nemu. Ha cyyacHomy eTani
pO3BUTKY iHChOpMaL,iiHNX TEXHOJOTIN, OKPiIM TOrO, L0
MeTa MapKeTUHIY KOMMaHili 3aN1LaeTbCs Takoko, 5K i
6yna, T06TO fOHeCeHHs cBOIli LIA (LinboBin ayanTto-
pii) CBOro NoBifOM/IEHHS, 3a/Ty4EHHST A0 CBOro Npo-
OYKTY | CTBOPEHHS /10A/TIbHOTO MOKYMUS, MapKETUHT
[OKOPIHHO 3MiHIOETECA | 6e3M0BOPOTHO MEpPeTBO-
PIOETLCS NOAEKYAN HA «TEXHOMOTIYHY AUCLMNAIHY>.
JocnigHuk K.A. KeceHbGeppi nocunaetbCca Ha Taky
CTaTUCTUKY, WO OGinbwe 90% KomnaHin (Benuknx Ta
cepefiHiX) BUKOPWUCTOBYHKOTb COLUjasibHIi Mepexi 3a
OCTaHHi 57 pokis [1]. 3rigHo 3 gaHnmun Worldometers,
CTaHOM Ha 6epeseHb 2021 pOKy KifIbKICTb KOpuc-
TyBauiB IHTEPHET y CBITi CTaHOBUTL 4,8 MNpA. OCib,
[0 TOro X YMC/10 3apeeCTPOBaAHUX CMOXMBAYIB COLLi-
aNbHUX Mefdia Aepani 36iblyeTbea [2]. 3arasiom
SMM-cTpareris BUKOPUCTOBYETLCA AK YacTuHa Map-
KETUHIOBOI cTparterii, ska Mae 6yTV OpraHiyHo y3ro-
[KeHa 3 Bi3Hec-cTpaTerieto KoMnaii.

AHaJli3 oCTaHHIX pocnigpKeHb i nyo6nikauin.
Jocnigpxyoun TeopeTuyHi Ta NpUKIagHi  acnektu
BMKOpUCTaHHA SMM, MW NOC/yroByBasivch npausMu
3apyb6ixHuXx aBTopiB, Takux sk K.A. KeceHbeppi,
F. Li, J. Larimo, L.C. Leonidou, K. Peters, Y. Chen,
A.M. Kaplan, B. Ognibeni. MNpoTe Mn He 3HaNLM
€4VHNX NigX0AiB A0 TEOPETUYHOIO 06I'PYHTYBAHHA Ta
METOAMYHOTO BTINIEHHS WOAO0 BUCBIT/IEHHSA Mpo6e-
MaTKKN LbOro NMUTaHHSA, TOMY akTyasibHi NPo6/ieMHi
nuTaHHa SMM-cTparerii noTpebyoTb cuctemartmaaii
TeopeTUYHNX NiaXoAiB Ta METOANYHOTO | NPaKTUYHOIo
IHCTpPYMeHTapito.

He3Baxatoun Ha HasiBHi UMCNEHHI 3apyOikHi ny6si-
Kauii, npobnemam cpopmyBaHHa SMMS, ii po3BUTKY,
eranam Ta KOMMOHEHTaM Y BIiTUM3HAHUX HAYKOBUX
Kepenax npuainaeTbca Hebarato ysaru, Tomy BUpi-
LUEHHS Uumx npobsieM gacTb 3mMory 6inbLu hopmasiiso-
BaHO MiginTv A0 No6yaoBuU cTparterii, AOCAIANTY KOX-
HWIA Ti eneMeHT i, Ik HacnNigoK, MOX/MBY ONTMMI3aL,ito,
CKOPOYEHHS Yacy, BUTPpaT i IIOACBKMX 3yCW/b KOMMa-
Hil, @ TakoX NOKpaLleHHs Ti AKICHOT KOMMOHEHTU AN
6ibL edDEKTUBHOIO 3a40BOIEHHS NOTPED CNiNbHOT 3
60Ky 6peHaiB/manpruemcTs.

MoctaHoBKa 3aBAaHHA. MeTow cTarTi € A0Chi-
[KEHHs1 cyTHOCTIi SMM-cTparTerii, aHasi3 Toro, XTo €
cy6’ekTOM i peanizauii, hopmanizaLis BU3HaYEHHs Ti
CTPYKTYpV Ta npouecy po3pob/ieHHs.

Buknag ocHOBHOro marepiasly [OC/iAXEHHS.
Crpareria — ue po3yMiHHA Micua Ta poni nianpuem-
CTBa Y CyCnifIbCTBi 3araJioM Ta Ha OKPeMOMY PUHKY
30KpeMa, WO Aae 3Mory nobyayBaTu «BEKTOP Ail
LLIOJ1I0 CTBOPEHHS MOr0 LiSIbOBUX PUHKOBUX MO3WLLiIA»
[3, c. 265]. Hemae eanHOI AymKM Npo Te, WO YCiM
KomnaHisiMm noTpibHo dopmyBat SMM-cTparerito.
KomnaHii manoro 6isHecy, MOX/11MBO, He NOTPebyTb
AeTanbHOI 11 po3p0o6/EeHHS, TYT BaXXIMBUMWU € BUAU
KOHTEHTY 1 cnoco6u MOoro NpocyBaHHS. TakMM KOM-
NaHisiM MOXKe BUCTaunUTV pybpurkaTopy 3 naaHoM-rpa-
(pikoM NpPOCYyBaHHSA Ta LUBMAKUM aHasli3oM ayauTopii.

Lyl Bunyck 57. 2021

Po3pobnenHs SMM-cTparterii 3a HopmaTvBamu
JesKNX MapKETUHIOBUX areHTCTB MOXe 3aiiMaty
0o 200 pob6oumx roguH, a 6patn yvyacTb MOXYTb
00 10 cniBpo6ITHMKIB. FKLIO nopaxyBaTu Le Yy rpo-
LLOBOMY €KBIiB&J1IEHTi, BUTPATU MOXYTb CTAHOBUTU
6113bk0 150-200 Tuc. rpH. OTxe, AN MasIMx KOM-
MaHiin Le Moxe BUSBUTUCHL HegopeyHuM. LLe oaHieto
Npo6/1eMOI0 € BiACYTHICTb YHiIDiKOBAHOro CTaHAapTy
PO3pPO6/IEHHA Takoi cTparerii B Pi3HOMY PO3YMiHHI
LbOro TEPMiHa, a TaKoX K kaTeropii 3arasiom. NpoTe
PO3p06/EHHS cTpaTerii fonomarae CKOPOTUTY LUASX
[0 BaxxaHuxX hiHaHCOBKX pe3ynsTaTiB NiANpPUEMCTBA,
BM3HAYUTM OPIEHTUPY MaibyTHBOTO CTaHy Nignpuem-
CTBa Yy [AOBrOCTPOKOBIi NepCneKTmBi.

JocnigHnkn [4] B3arasii NPOMNOHYKTb TaKCOHO-
Mito knacudpikauii SMM-ctpaterii (SMMS) 3rigHo 3
piBHEM TXHbOI 3piNocTi. Tak, BUAINAKTL CTpaTErito
couiasibHOi Komepuii (“L'Oréal”, “ASOS”"); cTparerito
couianbHoro koHTeHTy (“Nike”, “Dove”); cTparerito
coujanibHOro MoHiTopuHry (“Hertz”, “Barclays bank”);
cTparerito coujianbHoro CRM (“Max Factor”, “Fiat”),
y SIKOMY KOMMaHisi HapoLlye KOMMETEHLIT BUKOPUC-
TaHHA iHhopMaLil, AKy OTpUMYE 3aBAAKA B3aemMopji
y coujiasibHUX Mepexax A5 BUSB/IEHHS Ta PO3BUTKY
NOANBbHUX KMIEHTIB [5].

[JaHi, 3i6paHi i3 couiasibHUX Mepex, MOXYTb Chy-
ryBaTtun [jKepesiom aHasizy CrnoxmBadis, 4OCAIAKEHHS
PVHKY Ta KpayACOPCUHTY HOBMWX igeld, Todi sk CTBO-
PEHHs1 LIHHOCTI 3a gonomoroto SMM € po3pobneH-
HSIM HOBOTO CTpaTeriyHoro pecypcy, WO MnoKpallye
MapKETUHIOBI pe3y/ibTaTn koMnaHii [6].

Ham Halibinbw iMNOHYyEe BU3HAYEHHST AOCIAHNKIB
F. Li, J. Larimo Ta L.C. Leonidou woao SMMS. OTxe,
SMM-cTpareria (SMMS) — ue iHTerpoBaHa Mogaesb
LisANbHOCTI opraHisauii, ska I'pyHTYETbCA Ha peTesib-
HIlA OLiHLi CMOXMBUYMX MOTUBALLI/ K/TIEHTIB LLOAO BUKO-
pUCTaHHA couiaslbHUX Mefjia, MoB’A3aHuX i3 6peH-
[OM, a TakoX 34JCHIOE LjinecnpsMoBaHi iHiLiaTieu i3
3aUly4yeHHs Ta TpaHcdopmalLiii 3B’A3KIiB i B3aeMogil B
couiasibHNX Mepexax B LiHHI cTpaTeriyHi 3acobu ans
[OOCSATHEHHS 6GaxXaHUX MapKEeTUHIOBUX pe3y/bTaTis [4].

SMMS 5K BiAHOCHO HOBUIA MAPKETUHIOBUIA (DEHO-
MEH BiAPI3HAETLCS Bif BU3HAYEHHS TPaAULINHOT Map-
KETMHIOBOI CTpaTerii TakuMu pucamu;

1) SMMS Haronolye Ha moTuBaLil KopucTyBa-
yiB couiasibHUX MepeX y B3aeMOofil 3 KoMmnaHigsmn Ta
iHWMK KnieHTamu [7; 8J;

2) coujasibHi Mefjia K TEeXHONOriYHi nnargopmm
CTalTb AIICHMMM iHTerpatopaMy pecypcis 3a ymMOoB
B3aEMOZji KNieHTIB i komnaHii [9];

3) y SMMS UjiHHICTb K/lieHTa 0b6ymoBAeHa CTyne-
HeM 0ro 3a/ly4yeHHs, Lo BK/IKOHAE AK NpsaMi eddekTn
(Hanpuknag, NOKyMkKW), Tak i HenpsMi (Hanpuknag,
pekoMeHgauii o nokynku) [10], Toai Sk y Tpaauuiii-
HUX MapKEeTUHIOBUX CcTpaTeriax BigobpaxatoTbcs
MOLLYK Ta peani3alisi KOHKYPEeHTHUX nepeBar komna-
Hil, a KyniBefibHa noBefjiHKa BiobpaxaeTbcs vepes
NpU3My MICTKOCTi pUHKY Ta LTV.
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Byap-sika cTpaTteris Bu3Hayae BeKTOp NpocyBaHHA
i PO3BUTKY, TOMY TI'PYHTYETbCA Ha UiNAX i 3aBAaH-
HAX. EcbekTnBHa SMMS BignoBigae Ha Taki NUTaHHSA
(puc. 1).

CTtBOpeHHA SMMS Mae CBOi KOPOTKOCTPOKOBI
Ta [0BroCTPOKOBI Uinfi. KOPOTKOCTPOKOBUMW LiSIAMU
MOXYTb ByTW Taki:

— MigBULLIEHHS 06I3HAHOCTI WOA0 6peHay;

— PO3LUMPEHHA LiIbOBOT ayauTopii, reorpadivHe
OXOMNJIEHHS NMOKYMLB;

— iHpopMyBaHHS LiSIbOBOT ayAMTOPIT WOAO0 OCHO-
BHUX MepeBar CTOCOBHO aCOPTMMEHTY Ta LiHHOCTeN
6peHay, OCHOBHWX XapakTepucTuk ToBapy;

— nobypoBa 3BOPOTHOIO 3B’A3KY 3i CnoXusBadamu.

[ 0BroCTPOKOBMMM LiISIMUA MOXYTb ByTHW Taki:

— nepcnekTuBa 36i/bLUEHHA 06CAriB  Npoaaxy
ToBapis/nocnyr;

— 3poCTaHHA ayauTopii 6peHay Y KinibKiCHOMY
BUP@XKEHHI;

— NigBULLIEHHS
bpeHay;

— BUNEpemKEHHS TeHAEHL Ta KOHKYPEHTIB;

— hopmyBaHHS fOBIpPY Ta HAAINHOCTI [0 TOProBoi
MapKu, NOCUIEHHS OLHKM BpeHay.

NOSANBHOCTI  cnoxusadiB A0

* Komy mu npogaemo?

AHani3yroun pisHi cTparerii NpocyBaHHA Yy COLi-
aNIbHNX Mepexax, y3arasibHUMO eTanu Ta 3anpornoHy-
€MO a/ITOPUTM pPo3pobsieHHss SMMS (puc. 2) | 0CHo-
BHi 060B’A3K0BI Moayni (610kn) (puc. 3), ki NOBUHHA
MICTUTW Taka cTparTeris.

TakoX nNOTPIOHO 3a3HaunTK, Sk cneyjianictu
MOXYTb BXOAWTU [0 KOMaHAM, $ka po3pobnsie
SMMS. OTxe, Le cTparter, SMM-cneujanict abo npo-
EKTHUIA MeHe[pKep, KomipaliTep, Tapretonor, Ausaii-
Hep, thoTorpad, Bigeorpad Towo.

OTXe, cnifbHOTa — Le NoAn, WO XMUBYTb CNiSIbHO
B OKpec/ieHiit TepuTopii, abo noau, siki € rpynoto/oan-
HULEto vepes X CNisibHi IHTepecu, NPUHaNEeXHICTb A0
couiasibHOT rpynu, HaLioHabHICTb Towo [12]. B SMM
chninbHoTa (“community” 3 nat. “cam” «pasom,
CMifIbHO» Ta “Munis” — «CAYXUTW») — Le coujanbHa
rpyna, noav B SiKili MaloTb ChifibHYy TeMy abo 3auj-
KaB/EHICTb, a TaKOX BMCOKWUIA piBEHb igeHTMdiKauil
cebe 3 rpynoto. 3aBAsikM NPUHAJIEXHOCTI A0 Chiflb-
HOTW BOHM MOXYTb gocsaratu neBHuUx uinen. Lini ta
LiHHOCTI BM3Ha4aloTbCA CMifIbHO, YCi CNpUAMaloThb ix
ceprio3Ho, 06roBOPHOKTL OCOOUCTI NOTPebU. Takox
06roBOpPIOKOTL, KOMK Ta B AKMIA cnoci6 noTpibHo gocs-
ratu uineii [13]. OTxe, K/liEHTCbKa CNifibHOTa € OAHUM

e Konu i ge npocyBatu ToBap? * fk npogaBaTy Halb6iNbLW eIEKTUBHO?

* Lo mn npogaemo?

e SKi BNacTMBOCTI NPOAYKTY PO3BMBATUA?

Puc. 1. MutaHHsA, Ha sKi BignoBipae ecpektTuBHa SMMS

[Pkepesio: aBmopcbka po3pobka

ETan 1. Bu3HaueHHs KoHUenuil cnifibHoTH

Etan 2. dopmyBaHHS Linieit i 3aBgaHb

ETan 3. BU3Ha4YeHHs1 CUCTEMM NMOKA3HWKIB €(PEKTNBHOCTI

ETan 4. Bu3HauyeHHs Lji/IbOBOT ayAnTOpIi Ta 0CO6/IMBOCTE 1i MOBEIHKM

Etan 5. AHani3 KOHKYPEHTIB Ta iX KOHTEHTHOI cTparterii

Etan 6. Po3po6/1eHHS B/laCHOI KOHTEHTHOI cTparTerii

Etan 7. Bubip malijaHuukiB, Ha SIKWX CKOHLLEHTPOBaHi MOTEHLiHI KNIEHTH

ETan 8. CknafaHHs KaJIeHAapHOro niaHy

Etan 9. OuiHka eheKTUBHOCTI | KOperyBaHHs KaMnaHil

Puc. 2. Etanu po3po6neHHs SMM-cTparerii

Kkepesno: cohpopmMoBaHO aBMoOpPOM Ha OCHOBI Oxxepesa [11]
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BusHaueHHs uinei | | AHani3 NoYTOYHOrO AHani3 uinbosoi AHanis
Ta 3aBfaHb cTaHy ayauTopil bpeHay KOHKYPEHTIB
: KoHKypCHi
Py6pukaTop lpocyBaHHA Tone of voice AKTUBHOCTI
KP| KpeatusHi
CMeLnpoeKTyr

Puc. 3. OcHOBHi 6110ku SMMS

JPkepesio: aBmopcbka po3pobka

i3 BUAIB couiafibHOT opraHisadii, Wo Aae 3Mory Kom-
naHii CTBOPUTU e(PEKTUBHUIA MaigaHumK ans chinky-
BaHHS, 3a6e3nevyoun nosisy HOBUX KMIiEHTIB, IHHOBa-
Ui, NiABULLLEHHS pPiBHA 06i3HAHOCTI TOLO HAa OCHOBI
006’eHaHHA NOAEeNn CTOCOBHO KOMMaHii abo 6peHay,
(hOoKyCyBaHHS 3B’A3KIB MiXX CNOXMBaYaMy Ta CUCTEMM
LiHHOCTel, siKi MoB’A3aHi 3i CNoXWBaHHAM TOrO 4n
iHWOro ToBapy abo nocsyru.

Lini Ta 3aBaaHHA SMMS Hanexatb [0 4 piBHA
iepapxii (nicns 6i3HecoBUX, MapPKETUHTOBUX Ta KOMY-
HiKaLiliH1X). BOHN MOXYTb BUXOAUTW 3 MapKETUHIO-
BUX, Hanpuknaz, MapkeTvHrosa Linb — chopmMyBaTu
3HaHHA Npo npogykt/mocnyry, SMM-uine — 3a6es-
NMeyeHHs MEeBHOI KiNIbKOCTI KOHTakTiB 3 OpeHaoM
(oxonneHHs). Lle moxHa 3pobuTwn, Hanpuknag, 3a
[OMOMOrol0 TapreToBaHol peknamMu Ta OpraHivyHol
peknamu (nocis/seeding) y 6norepa. Seeding KOH-
TEHTY — L& TEeXHOSOrifA, WO NiATPUMYE ANCTPUOYLi0
BiJEOKOHTEHTY B IHTepHeTi. MMig yac nociBy KOHTEHT
peknamogaBLs PO3MILLYETLCA B M/EEPi Bigeoxoc-
TUHry/coujanibHOI Mepexi | NOWNPIETLCA Ha Mait-
JaHunkax TUx, XTo ny6nikye 3a AONOMOroK NMOCTUHTY
Ta MNOBTOPHUX ny6nikauin [14]. OgHoYacHO BapTo
nepesipaTH iX, Hanpuknag, yepes LiveDune — cepsic
aHaNiTUKN coLjia/ibHNX MepeXx BacHUX Ta iHLWNX aka-
YHTiB (KOHKYpeHTIB abo 610repiB), AKWil MiCTUTb 6asy
AaHux 6ina 150 MinboHIB akayHTIB, iHdhopmaList Npo
SIKi MOCTIAHO OHOBJTHETLCS Y POHOBOMY pexumi. Lie
[Aa€ 3MOry 34jiicHIOBaTK aHani3 6e3 TpMBasioro oui-
KyBaHHA. CouialbHUMW Mepexamn, Sk nigTpumy-
I0TbCA CepBICOM Ta akTyasibHi B YKpaiHi, € IHcTarpam,
Facebook, YouTube, Twitter. CepBic aHaniTUKn coLli-
anbHux mepex LiveDune pae 3Mory BiAcTexyBsatu
e(DEeKTMBHICTb MPOCYBaHHSA B COLia/IbHUX Mepexax.
Lle Taki noKa3HWKM, K AMHaMIKa OXOM/eHb, KiflbKICTb
MOKa3HVKIB 3a/TyHeHHS, MOPIBHAHHA NOKa3HUKIB CBOrO
akayHTy 3 KOHKypeHTamu abo akayHTaMu B OfHii
KaTeropii, AvHamika npupocTy ayauTopii, AeTasIbHUIA
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aHani3 KOHTEHTY. ®OHOBWIT MOHITOPUHT 6/10repiB Aae
3MOry BUSIBUTM TUX, XTO BUKOPUCTOBYE HaKPYTKW Naii-
KiB 260 nepeanaaTHUKIB, | 3a0WaanTN AOPOrOLiHHWIA
6romxet [15].

CyMapHe OXOMNJIeHHSA Ta MOro KiNbKiCTb, 3HaAHHS
npo 6peHs B ayauTopii, oopMyBaHHA Ta 3pOCTaHHSA
3a/lyyYeHHs, 30i/bLUEHHA NI0A/IbHOCTI — Lie OCHOBHI
uini, Ski MatoTb 6yTV AEKOMMOHOBaHI Ha 3a4avi.

KoxHa uisib, sika mae 6yTn JOCArHyTa, MOBUMHHA
MaTu CBOI LjiIbOBI MOKa3HWKK, abo KPI, siki BCTaHOB-
NIOKOTLCA Crnoyatky i NepeBipsAlTbLCA BXe B Npoueci
peanizauii ctparerii. OCHoBHUMU KPI € 36i/blUeHHS
Ki/TbKOCTi MiANUCHUKIB (TakoX Maemo BpaxoByBaTu
KiNbKICTb BIANUCOK, B cepefHboMy 30% Ha Mmicaup),
KiNIbKICTb  NOKasiB, KyMYMATUBHE OXOMJIEHHS, YHi-
KanbHe oxomnseHHss, ER — nokasHuk 3anyyeHHs
CTOCOBHO Ki/lbKOCTi mignucHukiB, ERR — nokasHuk
3a/Ty4eHHS CTOCOBHO OXOMJ/IEHHS B/IACHOT CMiSIbHOTY
(nnatHWii Ta 6E3KOLUTOBHWIA), AP0 ayAnuTopii, KKK,
nepexoau, Tpadik, nigoreHepadis.

BuBueHHs LJA 6araTo B HOMY BU3HaYaE YCMiLLHICTb
SMMS. [locnigKeHHs, siKi NPONOHYTb Taki KOMNaHiT,
aK “GFK”, “Nielsen”, “PWC”, “Ipsos”, MOXHa BUWKO-
puctoByBaTu nig yac aHanisy LIA. 3aiicHioloumn cer-
MEeHTaL,il0, 3a3Ha4YMMO, LLLO KOXXHOMY PUHKY BnacTuea
CBOs nosefiHka LIA, Takox MOXHa nocnyroByBaTuCh
TEOopield MOKOMiIHb, 0COGMBO 3BepTakun yBary Ha
NoKoNiHHA Y (23-35 pokiB) Ta Z (13-22 poku), Ak
MatoTb CBOK OCOOG/MBY TMNOBY NOBeAiHKY. Ha pi3HMX
PUHKaX iCHYOTb Pi3Hi TEPMIHN YKNafaHHS yrof, pisHi
couiasibHi Mepexi NPeBasItoTb Ha Pi3HUX TUNax puH-
KiB, Hanpvknag, pyHOK MOAM Ta KOCMETUKM MOC/y-
TOBYETLCA MepeBaxHo Instagram, 6rnorepamu, Bige-
oornsagamn B YouTube, puHok nocnyr — influence
marketing, Bigrykamu, o0 0CobUcToro 6peHay.

AHani3 canTiB KOHKYPEHTIB, Nig6ip CnislbHOT, aHa-
niTuka, ornag TPeHAiB MOXNIUBI 3a [OMOMOrol pis-
HOMAaHITHMX CEpPBICIB aHaNiTUKK, TaknxX K peknamMmHa
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6ionioteka y Facebook Ta Instagram, BHYTPILUHI
IHCTPYMEHTM NOLYKY ColjiasibHUX Mepex, Similarweb,
Livedune, Brand24, Mention, Social Studio, YouScan,
6e3kowToBHUI Google Alerts, Google Trends.
B/CHOBKM LWOA0 aHanisy KOHKYPEHTIB MOXYTb OyTu
y HanpsiMax aHasizy KOHTEeHTy Ta B/jiacHe Mpocy-
BaHHS, KO/IM BM3HAYa€eTbCs 3arasibHe Ta 0cobsvBe,
TOV, wnaxu BefeHHA Mofepalil, a B KiHLUi BUCHO-
BKM MOXYTb OChopmMatoBaTUCL Yy Takux dhopmaTax:
«npobema-pilleHHs1», «MNO3NUTUBHI Ta HeraTuBHi CTO-
POHW», PO3rOPHYTWIA aHasi3 KOHKYPEHTHOrO Npogins
«BpeH-KOHKYPEHT», KapTa No3uLitoBaHHS.

[Jani BigbyBaeTbcs po3p0o6eHHsA BNacHOT KOHTEHT
cTpaTerii B Mexax SMM. KOHTEHT — L 3MiCT. KOHTEeHT-
MapKeTUHI — Le CTBOPEHHS Ta MOLUMPEHHS iHCOpP-
Mauil 3a415 3a/Tly4eHHs] NOTEHUINHMUX KAiEHTIB. Llen
TEPMiH BBOAWTb Y Tak 3BaHe MacoBe BMKOPUCTaHHS
[bxo Myniyum, 3acHOBHMK komnaHii “Junta42” (3apas
“Content marketing institute”). 3rigHo 3 gocnigkeH-
HAM Marketing Profs, KOHTEHT-MapPKETUHT SIK TO/TOBHiI
LSl Ma€e 3pocTaHHs BrnisHaBaHHA 6peHay (84%), nigo-
reHepadu,ito (83%), 3a/1y4eHHs1 MOTEHLINHOTO KiEHTa 'y
KomyHiKauito (81%), cnpusiHHA npogaxam (75%) [16].
OcHOBa KOHTEHT-MapKeTUHry — Lie HaJaHHA fopar-
KOBOI LiHHOCTI He TifIbKM 32 paxyHOK eMOL,iliHOi ckna-
[0BOT YaCTUHW, ane i 3a paxyHOK iHTeNeKTyasIbHOro
36arayeHHs1, KOpycHoI iHthopMalLlii, sika 6esnocepen-
HbO MOXe i1 He ByTu noB’si3aHa 3 6peHAoM, TOOTO
NPOAAXHUIA KOHTEHT Y MeXaxX KOHTEHT-KOMYHiKauil
[OMOBHIOETLCSA KOPUCHOK | LIHHOK iHhopMali€eto,
OTXe, CNOXMBaY CTae uMTavyeM, 3BepTarymnch [0 axe-
pena He Tisibkn o5 Kynieni. KOHTEHT-MapKeETUHT — e
000B’A3KOBO GaratokaHa/lbHa MapKeTUMHroBa CTpa-
Teris, sika BK/I0YA€E TPU OCHOBHI CK/1aZl0Bi YaCTUHMU,
Taki SIK BNacHe KOHTEHT, An3aliH, 103abiniti. KoHTeHT
MOXe ByTu y Takmx chopmarax: Bigeo (inibM, pPosnvK,
BeObi304, TpaHCNsuis, ponuK nNpepon, Koyo, iHTep-
aKkTMBHe, NaHopamHe ToLL), oTo, rpadivHnii, Tek-
CTOBWIA, ayaio, ribpuaHuin (VR, Npoexuii, BiAe0NiH3K,
ASMR TOLWO). E(heKkTUBHICTE KOHTEHTY OLHIOETHCA
nepernsggamu (4ac nepernsgy, NpPOCyXOBYyBaHHS,
MOKa3HWK BIAMOBM TOLL0) Ta AisMU (Naliku, LWEPUHTH,
KoMeHTapi, Kikn Ta nepexoan). 4ns ynopsaakyBaHHs
KOHTEHTY BUKOPUCTOBYIOTb PyOpUKaTOp — IHCTPYMEHT
(nepeBakHO TabNULS), AKWIA AonoMarae po3nogiinTu
noro Ha okpemi pybpuku. MNepluoyeproBe 3HaYeHHS
TakoxX Mae TOV (tone of voice), TOBGTO TOHa/ILHICTb
KOMyHikauin y SMM, neBHi npaBuna, ski nponucaHi
y OpeHabyui i A4iloTb K KEPIBHULTBO Y CMiSIKyBaHHI i3
LIA 6peHay.

Halibinbll nonynsipHUin BUA TapreTuHry — ue nig-
6ip peknamHux MaingaH4uKiB, MPUYOMY TaKMM YNHOM,
wo6 signosigHa LIA cniBnagana 3 ixHiMU BigBia-
yBayamu. locnyroByrounchk BebaHaniTukow, SMM-
crneujanictm BM3HayalTb BIK, CTaTb, reo0sioKaLito
MOTEHLIHMX K/TIEHTIB, & TaKOX iXHi CMaku Ta iHTep-
ecun. Lle gae 3amory MakCUmMasibHO TOYHO OKPEeC/NTU
LIA, sika 3auikaBneHa y TOMY 4uM iHWOMY MPOAYKTI/

nocnysi, a TakoX [Ai3HaTuCb iXHI MOBEAIHKOBI nepe-
Baru, LWo pobuTb MOXINBUM BMOIp MaligaHumky ns
nofasibLIoro npocyBaHHA. [eski couiasibHi Mepexi
MalTb A1 UbOro peknamHi kabiHeTu (Hanpuknag,
Facebook, YouTube), ans iHWKX NOTPIGHO LWyKaTK
[OCNIMKEHHSA, AKI MOXYTb HagaTtu iHpopmaLito npo
ob6cear LA, Ti cermeHTaLjito TOLLO.

3a pgonomorow pgiarpammn aHTa MOXHa Bi3ya-
nizyBatv KaseHgapHuini nnaH peanizauii SMMS.
MporpamMHi NpoayKTh, SiKi MOXYTb OyTW BUKOPUCTaHI
onsa uboro, — ue Excel, MS Project, Ganttpro ToLLo.
Micna peanizayii SMMS, AMBASYNCE HA KOHTPOSIbHI
NMOKa3HWMKN, KOPErywTb CTpaTterito Ta BHOCATb 3MiHU
A8 1T onTumisaui.

BucHOBKM 3 nNpoBeAeHOro AOCNigXKEHHS.
LilicHO, HTEepHET-MapKETUHr Ada€ 3MOry [IMO6OKO i
BCEOCSHKHO AOCNIANTM Ta BUMBUYUTU PUHOK, cchopmy-
BaTu BnacHy SMMS wWo0A0 BeAeHHs1 CBOro 6i3Hecy
abo 6peHay. MopIBHSAHO 3 K1ACUYHUM MapKeTUHIOM
pa3oM i3 LUMPOKOK AOCTYMHICTIO iHTEPHET-MapKe-
TUHI, @ came SMM, 34iCHMB paanKasbHi 3MiHM LWOA0
NpOCyBaHHA TOBapiB Ta MOCAYr, BUWKOPWUCTOBYHOUU
IHTepHeT. Lle gae MOXAMBICTb OTpUMYyBaTU BaCHU-
Kam 6Gi3Hecy 6inbL BUCOKMIF ROMI.

Ockinbkn metoamka opMmyBaHHA SMMS He
dhopmastizoBaHa y HayKOBMX [mkepesiax, HayKoBLi
Ta dhaxiBui NPaKTVKN BMKOPUCTOBYIOTb PI3Hi Ti Bapi-
auii Ta mogmdpikauii, a KoXHa KoMMaHisi Mae Bnac-
HUA yHiKa/TbHUIA AgocBig nobyposu SMMS, npote
OCHOBHI HeobxigHi TI eneMeHTU HaBefeHi y cTaTTi.
MepcnekTuBO noganblunx AocnigkeHb y SMM
MOXe OYyTW MOKOMMOHEHTHWUI aHania SMMS pisHuX
KOMMNaHin/6peHaiB 3aa1s BUSB/IEHHS K/THOUOBMX OCO-
6nmnBocTeli iXx opMyBaHHS Ha PI3HUX TUMax PUHKIB.
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