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Y cmammi 30ilicHeHo 06IpyHMyBaHHsI meo-
PEMUYHUX MO/IOKEHb  CHIOXUBYOI /10S/TbHOCMI
| BU3Ha4YeHO Kpumepii ii ¢hopMyBaHHSI B8 KOH-
mekcmi  Qisi/lbHOCMI  3aKknadis  pecmopaHHo20
eocriodapcmsa. HadaHo pexkomeHdayli ujodo
YNPag/IiHHS1 CIOXUBHOK JI0S/ILHICIMIIO BIONOBIOHO
00 mury, Wo chopMyBasCcsi Ha KOHKPEMHOMY
nionpueMcmsi. BcmaHoB/MeHo, WO pPo3BUMOK
B3AEMUH «PECMOpaH — eicmb», YmpuMaHHs
€B020 crnoxusaya i, sIK HacsliooK, rnodasabuwe
3pocmaHHs1 Npodaxis 3asiexams si0 npospam
JI0Si/IbHOCMI, WO BUKOpUcmosye 3ak/ad. Cym-
Hicmb 6YOb-sIKOI Mpo2pamu /1051/IbHOCMI  MO/1S1-
2ae 8 MOMy, Wobu cmseopumu BIOHOCUHU MiX
rpodasyeM i rMokynyem, siki 6 MakCuMa/IbHo Bio-
rosidasiu o4ikyBaHHsIM 0CMaHHL020 i By/lU eKo-
HOMIYHO BU2IOHUMU 0719 midrpuemcmsa. ABmo-
pamu BuUQinEeHo 08i 2pynu cucmemu /1051/1bHOCM,
maki 5K UYiHOBI/EeKOHOMIYHI ma HeyiHosi/Mapke-
MUH208I, 5IKi BAPMO MOEOHyBamU, Harpuksao,
W/ISIXOM  BNPOBadEHHS1 OUCKOHMHOI  KapmKu
pasoM 3i CMBOPEHHSIM YHIK&/IbHO20 asmeHmuyY-
HO20 iHMep'epy i peaysIsPHUM POBEOEHHSIM
3ax0dis, siki 6yOymb acouyirosamucsi 3 ompumaH-
HSAM 103UMUBHUX emoyjll.

KntouoBi cnosa: /10/1bHICMb, CrO)uBaY, pec-
mopaHHul  6i3HeC, npospama  J10Si/TbHOCM,
yiibosa ayoumopis.

B cmamee ocywecmssieHo 060CHOBaHUEe meo-
pemuyeckux rosnoxeHuli mompebumesbckol

JI0S/IbHOCMU U orpedesieHbl  kpumepuu ee
¢hopmupoBaHusi 8 KOHMeKcme oesime/ibHocmu
yupexoeHuli pecmopaHHo20 xossilicmsa. [pe-
odocmas/ieHbl pekoMeHoayuu o yrpasieHuo
rompebumesibCKoU /1051/1bHOCMbH B COOMBEM-
CMBUU C MUoM, CGhopMUPOBABWIUMCS HA KOH-
KpemHoM peonpusimuu. YCmaHoB/IeHo, 4mo
pa3sumue OMHOWeEHUU «pecmopaH — 20CMb»,
ydepxaHue csoe2o rnompebumesis U, kak c/ed-
cmsue, dasbHeliwul pocm npodax 3asucsim
0m npozpamm /10§1/1bHOCMU, KOMOopble UCMO/1b-
3yem 3agedeHue. Cymb /10600 MpospaMmbl
JI0SI/IbHOCMU  3aK/Il04aemcst 8 MOM, 4YmoOBbl
co30amb OMHOWeEHUsI Mexoy npodasyomM U
rokyrnamesieM, Komopble 6bl MaKCUMasIbHO
€00mMBemcmBoBa/IU OXudaHUsIM 0C/1e0He20
U 6bl/IU 3KOHOMUYECKU BbI200HBIMU 0151 Mpeod-
npusimusi. Asmopamu Bbioe/ieHbl 08e 2pynrbl
cucmemb| /1051/IbHOCMU, Makue kak yeHosble/
9KOHOMUYECKUE U  HeyeHoBble/MapKemuH20-
Bble, KOMOpPbIe CMOUm coyemams, Harpu-
Mep, nymem BHeOpeHusi OUCKOHMHOU Kapmbi
BMeCme C CO30aHUEM YHUKa/IbHO20 aymeH-
MUYHO20 UHMepbepa U peaysisipHbIM pose-
deHuem Meporpussmud, Komopbie 6ydym acco-
{uuUpoBamLCS C MO/TyHeHUEM MOIOXUMESIbHbIX
amoyudi.

KntoueBble cnoBa: /I05/IbHOCMb,  ompe-
6umerib, pecmopanHbIli 6U3Hec, fpospaMma
JI051/IbHOCMU, Yesiesasi ayOumopusi.

Consumer (buyer) behavior in the market economy is based on the theory of demand (theory of consumer behavior), which is based on how and in what
way our needs are transformed into a certain amount of demand; how from variety of goods we choose that which satisfies us. The main factor influencing
the decision to buy, of course, is still economic status of the consumer. It is established that people’s welfare has the greatest influence on it. Hospitality
industry may not make the expected profit, because the economic effect in the restaurant business directly depends on people’s welfare. But in the event
of a crisis, people prefer to skimp to save money, and try to invest the available savings in goods that will not lose their value. Visiting restaurants is not a
priority, thus spending money on it is usually excluded from the list of expenses. The limited number of customers of restaurant services and the availability
of plenty of similar products, services at almost the same prices and with approximately the same quality on the market exacerbate competition for the
consumer. The presence of innovative loyalty programs is one of the main arguments in the competition. The difficult economic situation only exacerbates
the need of companies to build profitable business strategies for the formation and maintenance of customer loyalty. The loyalty program, along with other
important components of marketing, is a separate area of activity to promote sales and marketing. The essence of any loyalty program is to create a rela-
tionship between seller and buyer that would best meet the expectations of the latter and were thus cost-effective for the company. The task of the loyalty
system is to keep the restaurant offer at the current demand level in accordance with the trends and motives of the target audience, which will ensure a
regular flow of regular guests. The results of assessing the level of customer orientation of the restaurant business are the basis for further business model
development of the customer — oriented service and the mechanism of its implementation. Loyalty of consumers strategically plays the role of the competi-
tive advantage of the enterprise, and it becomes an indicator of the opportunity to make innovative transformations not only in the field of production, but
also in the service sector.

Key words: loyalty, customer, restaurant business, loyalty program, target users.

MoctaHoBKa npo6nemu. NMoBesiHKka crnoxunsava
(mokynus) B pYHKOBIN €KOHOMIL 6a3yeTbCs Ha Teopil
nonuty (Teopii MOBeAiHKM CnoXusBadiB), sika 3acHO-
BaHa Ha TOMY, SK i SKUM YMHOM Halli NoTpebu nepe-
TBOPKOKTLCA B MEBHY BEWYUHY NONUTY; SK 3 6e3-
nidi 6nar MM BUOGMPAEMO Te, L0 HaC 38[0BOJIbHSAE.
3 ornsaay Ha Te, Wo MOX/MBOCTI i1 pecypcu B coliasib-
HOMY NPOCTOPi PO3MOAINATLCA HEPIBHOMIPHO MK
iHAMBIAAMW, MIOAN ONMUHSAOTLCA B CUTYaUil BUGOpY.
Lle npvBoouTb [0 TOrO, WO CKIajalTbCa iHAMBIAY-
aslbHi cTpaTerii CnoXMBYOT MOBEAHKA Ha PUHKY.

AHania ocTaHHiX pocnimkeHb i nyoGnikauin.
AKLEHT Ha npobnemax OOPMyBaHHSA JI0ANLHOCTI

CMOXMBaYiB y CBOIX Npausx 3pobunun Taki BUAATHI
BUeHi, Ak [l. Aakep, K. besy, . bekkep, A. [,
A. HelimaH, /1. Mepci, ®. Paiixenbg, O. Poccitep.
B YkpaiHi Teopito Ta METOAMKY OLiHIOBaHHSA CMOXWB-
Yyoi JI0S/1bHOCTI  JOCNIAKyBaM MapKeTos10ru-npak-
TUKW, a TakoX Taki HaykosLi, sk J1.B. BanabaHosa,
.M. bBineupka, M.l Boiko, K.B. TypmKusiH,
C.M. InnsweHko, K.I. Nagnyexko, A.B. Maranewbkuii,
C.B. YepHuwioBa.

MocTaHoBKa 3aBAaHHA. OCHOBHUM (QaKTOpPOM,
WO BM/IMBAE Ha MPUAHATTSA PILIEHHS NPO KyniB/to,
6e3yMOBHO, SIK i paHille, € eKOHOMiYHEe CTaHOBMLIE
cnoxuBava. BctaHoBneHO, WO Halibinbwnii BNANB
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IHOPACTPYKTYPA PUHKY

Ha HbOrO YMHUTL MaTepiabHWUiA [06pobyT Hace-
NleHHs. 3a pesysbTataMy ONUTYBaHHSA KOMMaHieto
“Research & Branding Group” 3'sicyBasiocs, WO 3a
2020 pik 3arasiom y po3pisi KpaiHn KinbKiCTb yKpaiH-
UiB, L0 HeraTMBHO OLHIOOTb BflacHe MarepiasibHe
CTaHOBULLE, NEPEBULLYE YaCTKy TWX, XTO Cnpuimae
oro nosntuBHo. OTXe, B yMOBax HecTabifibHOI eKo-
HOMIKM Ta MaHAeMii KOpOoHaBipyCy YKpaiHLji BO/iOTb
3a0lla/KyBaTy Ha BignoumHky Ta signyctui (51%),
npoaykTax xapuyBaHHs (44%), A03BiNAi Ta po3sarax
(41%), nikyBaHHI Ta MeaukameHTax (30%), nokynui
BeNNKOi NobyToBoT TexHikn (30%) [6]. IHaycTpia roc-
TMHHOCTI MOXe Hepoofepxatu OdikyBaHuii npuby-
TOK, TOMY L0 €KOHOMIYHUIA edhekT y pecTopaHHOMY
6i3Heci NpsAMO 3a/1eXNTb Big, A0OPOOYTY HaceneHHs.
OpHak B ymMOBax Kpuv3u fl04M BOMIOTb 3a0LLamKy-
BaTW Ha BCbOMY, & HasiBHi HAKOMWYEHHs HamaratTbCA
BK/1afatu B TOBapW, Aki He BTPATATb CBOEI LIHHOCTI.
BiggigyBaHHA 3aknafiB pectopaHHOro rocnogapcrsa
He BXOAUTb [0 4ucra MepLloyYeproBmx >XUTTEBUX
noTpe6, TOMy BUTPATW Ha HbOTO, SIK MPaBuI0, BUK/IO-
YyaroTbCS 3i CNUCKY BUAATKIB.

O6mMexeHa KiNbKICTb CnoXusadiB pecTopaHHUX
Nocnyr Ta HasBHICTb Ha PUHKY 6e3nidi O4HOTUMHUX
NpoAyKTiB, MNOC/Yr, CepBiCiB MNPaKTUYHO 3a OfHa-
KOBVMMM LjiHamMu i NpubAM3HO 3 OAHAKOBOK SKICTHO
3arocTpro0Th KOHKYpPEHTHY 60p0TbOY 3a cnoxuBada.
HasBHICTb e iHHOBaLiliHUX nporpaMm 0AbHOCTI
€ OfHWM i3 TO/IOBHMUX aprymMeHTIB Y KOHKYPEHTHIi
60poTLOI. CklagHa eKOHOMIYHA CUTYyaLis nuwe 3aro-
CTptoe notpeby nignpuemcTB y nobyaosi Burpatl-
HUX Bi3Hec-cTpareriii i3 oopMyBaHHA Ta MIATPUMKM
NOANBHOCTI KIEHTIB.

Buknag ocHOBHOro martepiany A0CAiAKEeHHS.
NosanbHicTb cnoxusadis (“‘customer loyalty”) Bu3Ha-
YaeTbCA SK iX CXBa/lbHE CTaB/IEHHA A0 MPOAYKTIB,
nocrnyr, cepsicy, TOProBoi Mapku, f10roTuny, 30BHILL-
HbOr0 BWUINS4Y MNEpPCOHasly, Micus MpoJaxy mneBs-
HOT KOMMaHii. CxBa/lbHe CTaBfiEHHs1 ab0 TeHAeHLUis
BMbupartun (MpoayKT, KOMMaHilo TOLLO) NPOSABAAETLCA
y Aisix cnoxusadis. IMig N0AMbLHYM CNOXMBaYeM po3y-
MilOTb TaKoro, KA PEerynsipHO 34iACHIOE MOBTOPHI
MOKYMKW; KYNye LUMPOKNIA CNEeKTP NPOAYKLii KOMMaHiT;
3a/lyya€ iHLIMX MOKYNUiB; HE pearye Ha Mpono3uuji
KOHKYpeHTIiB. BrnepLue npo Le NoHATTA 3aroBopuamn y
1923 poui [1].

BisHecy noOsMbHICTb  CNOXMBadiB  HeobxigHa
ONA BWKMBAHHS Ha BMCOKOKOHKYPEHTHUX PUHKax.
Y nosnbHUX KMIiEHTIB BULLEe AoBiYHA BapTicTb (LTV),
BOHVM MEHLU YyTAMBI A0 3POCTaHHA LiH. JIOS/bHUIA
CNOXMBAY 3a/IMLLIAETLCA 3 KOMMAHIE, He3BaXKatoum Hi
Ha WWo. 3rigHo 3 gocnimxeHHaMu “Bain & Company”,
NiABULLLEHHA PIBHA YTPUMaHHS KNiEHTIB Ha 5% npwu-
BOAUTb A0 3pocTaHHsA npubyTky Big 25% [o 100%,
20% knieHTiB npuHOCcATL 80% npubyTKy (MPUHLMN
MaperTo) [7].

Y nigpyyHmKax i KHurax 3 MapkeTuHry [2] 3a3Buyaii
BUAINAOTE YHOTUPYW TUMK CMIOXMBYOT NI0ANIBHOCTI. Taka
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Knacugikalis gonomarae KOMMaHii BU3HAUUTW, 4
BapTO BUTPaAYaTh 3yCU/I/IA Ha 3asTyHEHHS KOHKPETHNX
KaTeropil KieHTiB.

OCHOBHUMM (DYHKLISIMW YNPaBiHHA CMOXUBYOH0
NOSABHICTIO € TaKki.

1) 3abe3neyveHHs CTilikoT KOHKYPEHTHOI nepesaru.
MOSACHIOETLCA TUM, WO 3a A0CTaTHbOrO PiBHA CMO-
XMBYOT NOSANBHOCTI Y KNiEHTa BUHMKAE 6ap’ep nepeq
nepemMuKaHHsaM Ha ToBap abo mocnyry iHWoi komna-
Hil, WO € HaciAKOM BMCOKOT 3a/10BOJIEHOCTI 6peHA0M
ab0 HebaKaHHSAM NMOKYMLA LWyKaTu WoCck HOBE, Nepe-
MUKaTMCA Ha HOBMX NMOCTaYa/IbHUKIB.

2) 3abe3neyeHHsT  MakCMMas/lbHO  MOX/IMBOTO
3pOCTaHHA KMIEHTCbKOT 6asn. XapakTepusyeTbcs
TVM, WO B Mipy po00TU Haf yAOCKOHA/IEHHSIM yrpaB-
NiHHA  CMOXMBYOK NOABHICTIO BUKOPUCTOBYHOTLCS
CRM-pecypcu, B sikux 36epiraloTbCA BCi faHi npo
KNieHTiB. TakMm YMHOM, Le Aae 3MOry BpaxoByBaTu
cTaTtyc K/ieHTa, AOBrOCTPOKOBICTb BIAHOCKH i3 KOM-
naHIer, YacToTy i po3Mip KOPUCTYBaHHS Moc/ayramm
KOMNaHiT.

3) MoninweHHa  penyTauii  6peHAQy  KOMMaHii.
MoaibHe No3nTUBHE | AbaiiIMBe CTaB/IEHHSI KOMMNaHIT
[0 CBOIX CMOXvBauiB, 6E3YMOBHO, He 3a/IMLLNTLCS
HernomiyeHVM i [acTb 3MOTY BiUyTHO NOAINWNTY peny-
Tauito 6peHay, amxe, K BigOMO, Hallkpalla peknama —
Le nopaga apysiB abo 3HalioMuX, L0 CTBOPHE edhekT
«capapaHHOro pagio», a y KomnaHii 3'ABNSETbCA
LLIAHC 3a/1y4nUTN HOBUX KNIEHTIB, W06 3ro4oM BOHM Tak
caMo 3MOr/IM NepeiiTn B po3psg, JI0ANbHNX.

4) NoninweHHsA hiHaHCOBUX NMOKa3HUKIB.
XapakTepusyeTbCsl TUM, LLLO SKLIO Y KOMNaHii xopolla
penyTaLis Ha pVHKY, BOHA HamaraeTbCsl BUNpaBgatu
OUiKyBaHHS1 CBOIX K/IEHTIB, TO 3a CTabi/IbHOro PiBHS
IHLUMX KOMMOHEHTIB MapPKETMHIOBOIO KOMMEKCY, 6e3-
YMOBHO, Bifi0yAeTbCs 3pOCTaHHS KifIbKOCTi NOCTIiAHMX
KNIEHTIB i, K HACNIAO0K, 3POCTaHHSA 06CAry NPoaaXiB.

5) OTpMaHHA HematepianbHUX BuUrifg,. KnieHTcbka
6asa ans IHTerpoBaHMX MapKETUHIOBUX KOMYHiKaLlii
BK/1IIOYAE OTPVIMaHHA HemarepiasibHUx Burig, a came
PO3LLMPEHY, XMBY 6a3y K/IEHTIB, SKa 3a YMOBMK edhek-
TUBHOIO YNpPaBNiHHA CMNOXWUBYOK JNOASBHICTIO fa€e
3MOry BifCTeXyBaTV BCHO AUHAMIKy BIQHOCWH i MOX-
NNBICTb CTBOPOBATY Mif, KOXXEH MEBHUA CErMeHT KJli-
€HTIB CBOI NMporpamu i yMOBU 3a/1EXHO Bif, 6axaHHs
i MOX/IMBOCTEN (hipMK, WO € ANs1 KOMMaHil TakuMm e
B&X/IMBMM KOMMOHEHTOM pPO6OTU, K 36i/bLUEHHS
06cAry npofaxis i OTPUMaHHSA MPUBYTKY.

OCHOBHOIO MEeTOK  (POpMyBaHHA  CMOXMBYOT
NOANBHOCTI € YTPUMaHHSA KJ/IiEHTIB, PO3BUTOK B3a-
EMWH Ta, SK HAcNigokK, nogasblie 3poCTaHHA npoja-
XiB. [OCArTM MOTPIGHUX pe3ynbTaTtiB gornomMaralTb
nporpamu N0s/1bHOCTI. MNporpamMa /108/1bHOCTi pa3oM
3 IHWAMW BaX/IMBAMW KOMMOHEHTAMWU MapKETUHTY
CTaHOBUTb OKpeMy cdiepy LissIbHOCTI 3i CTUMYSIO-
BaHHS npogaxis i MapkeTuHry [3]. CyTHICTb Oyab-sKOT
nporpamy NOsNbHOCTI Nonsrae B TOMY, Wo6M CTBO-
pUTK BIGHOCUHW MiXK MPOAABLEM i NOKYNUeM, SiKi 6
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Tunn cnoXXmnBYOi NOANTbHOCTI

Tabnmya 1

Tunu NoANbHOCTI Ake pilleHHA NPUAHATU?
JlloanHa Hisik He B3aeEMOZI€ 3 KOMMAaHI€R, OCKINTbKN BBaXKAE
. i npono3uuii HeuikaBumu. MpuyunHM GyBatoTb PISHUMK: HEMAE .

B"D'CyTH.ﬂ HOT%e6M BLLbOML)'} NPOAYKTI, Se nop,o6geTbc;| ﬂpKiCTb, BBaXae BuTpauary uac | PECYPCH Ha 3a/lyHEHHA
NOANBHICTb : TaKMX CMoXuBayiB He BapTO.

3a kpawe npuabaru iHwy ToproBy Mapky. MNpu LbOMy CnoXmBay

3Ha€E NPO iCHYBaHHS1 KOHKPETHOTO NPOAYKTY abo MOCAYru.

Y cnoxuBadiB LbOro TUMy BUCOKWUIA PiBEHb MOBTOPHUX MOKYMOK.

OpfHak Le He BU3Havae NPUXUbHICTb [0 KOHKPETHOT Mapku.

KnieHT Mmoxe 6yTn HEMOBHICTHO 3a,0BO/IEHNIA NPOAYKTOM MocTapaiiTecs LOHECTU A0 CNOXUBaYiB,
XunbHa ab0 CTaBMTUCA A0 HbOrO HeliTpasibHO. BaxknBo, WO Kynye BiH | Y4M B Bipi3HAETECS Bif KOHKYPEHTIB.
NOANBHICTL | 3@ 3BMYKOK. Hanpuknaz, NiofmHa KOXXHOro AHA XO0AUTb Ha 06if | JonoMoXiTb oTpuMaTtu GinbLue

B OfHE 1 Te X Kahe, TOMy L0 BOHO po3TalloBaHe 6/11M3bK0 3a/10BOJIEHHSA Bif, B3aEMOLIi 3 GpeHaoM.

00 oqoicy. AKLO iHWe Kadhe BIgKPUETLCS LWe 6Amkye 4o Micus

po60oTu, NoAMHA XOAUTUME TYAN.

JlaTeHTHO NOAMbHI NOKYILi MalTb BUCOKY MPUXU/IbHICTb . .

bo 6peHpy. OpHak 3 pi;leLll'x NPUYYH I'IOBT())/pHFi) MOKYMKN BOHM Lien Tvn nosneHocTi MOXHa
NarenTHa pobnATh pigKko. Takoro NOKymnua MOXYTb HE BalUTOBYBaTK MEPETBOPUTY Ha CNPABXHIN, FKLLO
NIOANBHICTL BapiaHTN AOCTaBky abo iHLLIi YMOBUW MOKYMKU. 3pELUTol0, BiH BAABMTI 1 yCYHYTI NPUANHA, SKI

. - 3aBaXkaloTb K/liEHTAM KymnyBaTu NMPOAYKT.

Kyny€e NPOAYKT Y KOHKYPEHTIB, TOMY L0 TaK MpOCTiLle.

[Na KMieHTIB LbOro TUMNy xapakTepHa BUCOKa NPUXUBbHICTb [J,n? _6|3+_|ecyvn0ﬂan| ket —
CrpasxHa [0 6peHay. BoHn yacTo pobaaTb NOKYMNKY 1 akTUBHO HaWLiHHILIWY pecypc. Ix cnia GeperTy,
NOSANBHICTb NDOCYBAIOTH BPEH Y CEPEOBMLL CTINKYBAHHS. a TakoX Hamararucs 36epertu

chopMOBaHi BiAHOCUHMW.

MaKCVMMasibHO BifNoBifasv OYiKyBaHHSAM OCTaHHbOIO
By EKOHOMIYHO BUFIAHMMU 415 nignpuemcTaa [4].

LLlo6 po3pobutn edpeKkTUBHY CUCTEMY IOS/IbHOCTI,
pecTtopaHy nepLl 3a BCce HEOOXiAHO 3PO3YMITU OYiKY-
BaHHA roCTel, BU3HAUUTUN piBEHb X 3a40BO/IEHOCTI
i CTyMiHb 3alikaB/1eHOCTi B MOBTOPHMX BiABidyBaH-
HAX. [ns ubOoro MpoOBOAMTLCA OMUTYBAHHA KJ/liEH-
TiB | 34IMCHIOETbCA aHasli3 BiABIAYyBaHOCTI 3akiagy.
3aBfaHHAM CUCTEMW JT0A/IbHOCTI € YTPMMaHHS npo-
no3uuii pectopaHy Ha akTyaslbHOMy 3aTpebyBaHOMY
PiBHI BigMNOBIAHO A0 TEHAEHLIA i MOTMBIB Lji/IbOBOI
ayauTopii, Wwo 3a6e3neynTb perynsipHuii NoTiK NOCTil-
HUX FrOCTEN.

Hessaxatoun Ha, 3paBasiocs 6, BennyesHy pisHo-
MaHITHICTb YMOB BHYTPILLIHbOIO 3a0X0Y€EHHS, BCi CUC-
TeMU JIOANBHOCTI MOXHA PO34INUTY Ha ABI TPynu, Taki
SIK LliHOBI/€KOHOMIYHI Ta HeLiHOBI/MapKETUHIOBI.

[0 uiHOBOI rpynu Hanexarb yCi AUCKOHTHI, HaKo-
nuyyBasibHi, BOHYCHI cUCTeMU, SKi cknagdaloTb Binb-
WIiCTb AjlounMx B YKpaiHi nporpam s0s/1bHOCTI A1
rocteli pectopaHis. lMeplue, WO cnagae Ha OyMKY
Oyab-SKin NoauHi, — Le 3HWKKa. Came uei iHCTpy-
MEHT € HanbiNbLl 6axaHNM A5 TOCTEN i HelikaBuM
Ans pectopaHy. MNogibHa KOHPPOHTAaLiS YacTo 3Haxo-
ONTb HaniBepeKTBHe PILLEeHHS Y BUINALI €KOHOMIY-
HOro PO3MOoAiY NOTEHLINHOT 3HMKKM Ha LiHW BCbOrO
acopTMMeHTy abo TomoBuxX no3uuii. OgHak npu-
XW/IbHUKM L€ CUCTEMU CrpaBes/IMBO BBaXat0Tb, LLO
nocTiiHa BMCOKa 3HWkKKa (15-20%) — ue HaibinbL
MOTY)XHWIA IHCTPYMEHT MOTUBAL,i rocTeli 4O NoBTOp-
HUX BiABigyBaHb. MNpoTe JocnimpkeHHAM 6yno BCTa-
HOBJ/IEHO, WO 3 AEeCATU BiABidyBaHb 3a [AMCKOHTHO
KapTKOK TpU Gynv BUMHEHI HE BIACHUKOM 3HWXKU, &
noro apy3samu (To6TO KapTKa HajaBasiacs Hanpokar,

X04a MpaKTUYHO BCi pecTtopaHn HOMiHasIbHO 3abopo-
HAKTb NOAIGHY NpakTuKy). OfHaK, He3Baxarun Ha
npuBabNuBICTb, CUCTEMA NOSANBHOCTI 3 (DIKCOBAHO
ab0 HaKONUYyBaSIbHOK 3HMKKOK He 3axuLLae 3aknag,
Bif, TPEHAOBMX 3MiH | 3H/WKEHHS BiABiAyBaHb BHaCAi-
[OOK CTapiHHA ifei, BTpatu MOAHOCTI.

OTxe, LIHOBI cuctemMun — Le NocTiliHa 3HWXKKa 3a
[OVCKOHTHOIO KapTKOW, AMCKOHTHA LWKana (3HWKKa
3a/1eXHO Bif, CyMU MOKYMKK), HAKOMMYyBasibHa CUC-
TemMa 3HMXKOK, BOHYCHI cucTemm Touo.

lUle ogHMM NO3UTMBHUM MOMEHTOM MNpPOrpamm
NiABULLEHHSA MPUXWUABHOCTI B peCTOpaHHOMY 6i3Heci
y BUIMNALI AWCKOHTHUX KapT € MOXJ/IMBICTb iAeHTU-
dhikyBaT! rocTs, NpuB’A3yBaTn iHopmauilo LWoao
KOXXHOrO BiABiflyBaHHS A0 3arasibHOi ICTOPIT KOXHOro
KnieHTa. Taki cucteMun JaroTb 3MOry B NoAasibLLIOMy
NMPOBOAUTU AyXe BaXK/IMBY MapKETMHIOBY aHasliTUKy
i 6e3 foAaTKOBUX BATPAT OTPMMyBaTh (akTUYHI AaHi
npo UiNboBy ayauTopito, ii nepesarn, BUAINSATA Hai-
6iNbLL NOCTINHI FPYNKX, CErMEHTYBaTK i1 ONTUMI3yBaTU
nocsyru, pobutn poboTy 3 rocteMm iHAUBIAYa/TbHO
TOLLO.

HeLiHOBI, MapKeTUHIroBi cucTeMu € BGinbLL cknag-
H/M HCTPYMEHTOM, asie 3a rpamMOTHOIO BUKOPWC-
TaHHS BOHU € MOTY)XHOK MNIATPUMKOK [O0BIpU 1
NPUXWABHOCTI  cnoxmBada. HeuiHOBI  nporpamu
NOSANBHOCTI — Lie poboTa 3 6peHAoM, YHiKa/TbHWIA Mig-
Xif [0 cnoxusaya, L0 BUKOPUCTOBYE CUCTEMY I0r0
OCHOBHUX MNpPIOPUTETIB, MPOBEAEHHS 3ax0AiB, akLiii
(yacTo 6narofiiHnx), CTBOPEHHs aTtmocdepu, ska
MOBHICTIO BiAMNOBIA€E LiHHOCTAM LiNIbOBOT ayAnUTOpIl.

CTMMy/OBaHHSA CMOXWUBAYIB 34IACHIOETLCA | B
camMoMy 3aJli pectopaHy, i nepes H1UM. MNpuknagamu
LLbOro € Pi3Hi Ni1akaTu i KOHCTPYKLT, LLLO NPUBEPTatOTb
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yBary rocteii Ao akuiil i 3axofjiB, a TakoX riraHTCbKi
dirypn i nAnbku, 6AMCKydi Hanucu, npuBabavea
My3uKa i YHiKanbHuii iHTep’ep [5]. «KomnniMmeHT Big
wed-Kyxapsi» € O4HUM i3 HANMOLUMPEHILLNX MPUIAOMIB,
Lo, SK i AerycTauii, To6To NPo6HI Nopuii HOBUX CTpas,
npawytoe Ha emMoLilo, HaAa€e eMOLLHI Ta MCUXOMOTiYHI
cropnpuaun (3pobutn 4N Cnoxmeada Wochb NPUEMHE,
MOX/IMBO, HaBIiTb HE3BMYaliHe). AKWO NoguHa éyae
3a/0BOJIEHA LM CHOPMNPU30M, TO ToBap, nocnyra abo
6peHa cTaHe B NO4asIbLLOMY acoLiloBaTncs 3 OTpu-
MaHUMK NO3UTUBHUMYK emoLigmu [8].

Hiwo He 3aBaxae BnacHuWKam pecTopaHiB
06’egHyBaTV Ui OBi KapOuHasibHIi CUCTEMU LUISXOM
BMPOBaPKEHHS [AWCKOHTHOI KapTku pa3oMm 3i CTBO-
PEHHAM YHIKa/IbHOro aBTEHTUYHOIO IHTep’epy i pery-
NAPHUM NPoBefeHHAM 3axogis. OfHak BCi Ui poboTu
MOBMHHI NiAKPINIOBATUCA PO3PaxyHKOM edieKTuB-
HOCTI.

BUCHOBKM 3 MNPOBEAEHOIO0 AOCNIMKEHHS.
PecTopaHHMiA 6i3HEC NPSIMO 3a/1€XUTb Bif CBOIX
rocTeid, nepw 3a BCe Bif MOCTIiHUX KAieHTIB. Came
TOMY KOXEH pecTopaTop CTaBuUTb nepes coboto
3aBOaHHA LWOAO PO3P06/EHHS CMOCO6IB X yTpu-
MaHHs. [porpamm NosiIbHOCTI 0CO6/IMBO €DEKTUBHI,
SIKLLO BW 3abe3nevyeTe rocTio He TiflbKKU FigHUA cep-
BiC | BUCOKY SIKICTb CTpaB, asie Ii BUrigHi Npono3uLiii.
B Takuii cnoci6 B1 hOpMy€ETE NOSABHICTE HE TisIbKn
Yy LibOBOI ayauTopii, ane I y NOTeHLjNHOI, amke
nogyHa NopaauTb Ball pecTopaH CBOIM ApY3sM i 3Ha-
nomMum, 36ibLUYOYM NPUNIMB HOBMX BiABIAYyBaYiB.

dopMyBaHHS N10S/IbHOCTI € 3HaYYyLLMM DaKkTOpPOM
ycnixy AissNbHOCTI iHAYCTPIT XapyyBaHHS. Iig yac pos-
po6/ieHHs Mporpam He BapTO 3arocTproBaTtu yeary i
BVMKOPWCTOBYBATW OAVH-EANHWI €NTEMEHT, a i npo-
Jymatu BCKO CYKYMHICTb MeToauK. Togi X nepiogmyHe
yepryBaHHS (3HMXKOK i BOHYCIB, akuiin abo nogapyH-
KiB) facTb 3MOTry YHUKHYTUW 3BMKAHHSA 1 BTPATU iHTEp-
€cy CnoxmBauiB.
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